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NEW YORK LAWS 
NEED REVISION 


Writing Fire Insurance Without Signed 
Applications is Illegal, Some 
Think 
























1909 LAWS ARE INCONSISTENT 








Ruling on $3,338,650 Stock of Phoenix 
Securities Made by Depart- 
ment This Week 








It is reported that the New York 
Insurance Department believes that a 
complete revision of the New York in- 
surance code is necessary and that 
more than one hundred provisions of 
the law are obsolete, impracticable to 
observe or need stiffening. 

Written Applications 

The situation can be illustrated by 
the fact that the present system of 
writing fire insurance in this State is 
illegal because Section 55 has been in- 
terpreted to mean that it is necessary 
that the assured sign an application 
for every policy issued. Of course, it 
is absolutely impracticable to have 
signed applications in the fire insurance 
business, and if the Department com- 
pelled the companies and agents to 
blindly follow the interpretation of the 
Section chaos would prevail in fire in- 
surance. 

Section 55 begins as follows: “No 
policy of insurance shall be issued upon 
any property except upon the applica- 
tion in the name of some person having 
an interest in the property. No policy 
or agreement for insurance shall be 
issued upon the life or health of an- 
other against loss by disablement, by 
accident except upon the application 
of the person insured.” 

Attorney General’s Interpretation 

The Attorney General has held that 
where it is an accident policy that 
covers beneficiary also there must be 
a written application from the benefi- 
ciary. In the opinion of men at the 
Department the Attorney General’s rul- 
ing applies to the entire section. 

It will be recalled that Fire Com- 

+ missioner Joseph Johnson tried to have 
@ bill passed requiring signed applica- 
tions. He was unsuccessful, but created 
quite a stir. 

There are certain changes necessary 
in regard to qualifications of agents and 
brokers; a tighter rein has been advo- 
cated by some interests regarding the 
burglary business. 

Law Discriminates 

Various features of the law relating 
to the ownership of stock in one com- 
pany by owners of stock in other com- 
panies are also regarded as inconsist- 
ent. It is said that the present law 
discriminates against domestic insur- 
ance companies in favor of foreign 
companies. 


(Continued on page 12) 
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THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 






THE HOME’S steady and surpassing growth has 
resulted from the deliberate preference of careful 
insurers and of those who select indemnity for 
them; agents and brokers 

















North British  Estabishea 1809 
and Mercantile 
Entered United States Insurance Co. 


1866 





Policyholders protected by nearly $9,000,000 United 
States assets, with further guarantee in every policy, 
of protection by entire fire assets of the com- 
pany which are many times larger. 











Liability Accident 
Burglary Disability 
Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casually Company of Mmerica 


Home Office: 68 WILLIAM STREET, NEW YORK 








EXPENSE BILL OVER 
UNTIL TUESDAY 


New York Assemblyman Amendment 
Cuts Expenses Down to 20 Per Cent. 
of Net Premiums 


MEN IN 


MANY LIFE ALBANY 





lf Amendment Passes Fight Against it 
Will Be Carried to Governor 
Whitman 





After a large number of life insur- 
ance agents, and some representatives 
from the home offices of the companies 
had gathered in Albany on Wednesday 
cr this week, expecting to see a debate 
on the floor of the Assembly when the 
expense bill was up for passage, it was 
announced that the bill was put over 
until next Tuesday. Agents left Al- 
bany on Wednesday night convinced 
that the bill will ke beaten. The other 
side was equally confident that it 
would pass. 

The Armendments 

The most important development 
since the last issue of The Eastern 
Underwriter, was the amendment of 
the bill, as follows: 

Allowance of 20 per cent. instead of 
25 per cent. of the net premium for 
use as expenses. 

In case of contested elections mutual 
life companies shall be given forty-five 
days instead of thirty days to prepare 
lists after receiving orders from the 
Superintendent of Insurance. 

All dividends shall be paid annually. 

All policyholders shall have the right 
to vote. 

These amendments were made on 
Thursday of last week. 

Will Carry Fight to Whitman, if 
Necessary 

Members of the Life Underwriters’ 
Association of New York declared on 
returning from Albany that they did 
not intend to let up in their fight on 
the bill even if it passed both houses. 
In this contingency they said that they 
would demand a hearing before Gov- 
ernor Whitman; and the statement 
was also made that they would be 
backed in this petition by presidents of 
many life companies 

Among those who were in Albany on 
Wednesday was Deputy James J. Hoey, 
in charge of the New York city office 
of the Insurance Department. 

Protest from Companies 

A protest against the amendment 
signed by some of the leading life un- 
derwriters, was presented to the com- 
mittee. The letter accompanying the 
protest follows: 


Dear Sir:—The attached protest is 
signed by officials of companies whose 
combined assets tota] over two billion, 
one hundred million dollars, with insur- 
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ance in force of over six billion, two 
hundred million dollars, covering more 
than two million, seven hundred thous- 
and policyholders of whom about four 
hundred thousand reside in the Empire 
State. 

They also represent the united opih- 
ion of practically all of the other com- 
panies conducting their business on the 
mutual plan which have been conform- 
ing to the provisions of Section 97 
since 1907. 

1 urge you to give this matter your 
most earnest and careful considera- 
tion, having in mind the magnitude of 
the interests involved and the danger 
of an unwise modification of the pres- 
ent salutary regulations. 

The protest follows: 

The undersigned, for the life insur- 
ance companies with which they are 
officially connected and for many other 
life insurance companies doing busi- 
ness in the State of New York, respect- 
fully protest against the amendment of 
Section 97 of the New York Insurance 
Law now before the Legislature, or any 
other amendment which destroys the 
sound principle of life insurance adopt- 
ed by the Legislature after the insur- 
ance investigation of 1905. 

The present limitation has proved 
ample for mutual companies. It has 
compelled economical management and 
has reduced the cost of insurance in 
the only way practicable. For stock 
companies which have, or may become 
mutual companies, some relief is need- 
ed on account of business written be- 
fore mutualization, but if the interests 
of policyholders are to be _ protected 
the present limitation should be made 
to apply to business written after mu- 
tualization. 

If Section 97 as it now stands be 
amended by adding the following at 
the end thereof, the necessities of stock 
companies which become mutual com- 
panies will be fully taken care of; the 
bars will not be let down for other com- 
panies; and the beneficial results of 
the present law will be continued. We 
therefore strongly recommend that this 
amendment be adopted: 

“If any stock corporation issuing 
and representing itself as issuing non- 
participating policies exclusively shall 
become a mutual company, it may in- 
cur a total expenditure exceeding the 
limits of expenditure herein defined by 





an amount not greater than the excess 
of twenty per cent. of the net premiums 
actually collected on business issued 
prior to the date of such change over 
the loadings on such premiums.” 

Signed:—A. A. Welch, vice-president 
and actuary, Phoenix Mutual Life Ins. 
Company. 

John B. Langer, vice-president Equit- 
able Life Assurance Society. 

W. A. Hutcheson, actuary Mutual 
Life Ins. Co. 

E. E. Rhodes, vice-president and 
mathematician Mutual Benefit Life Ins. 
Company. 

F. H. Garrigues, mathematician Penn 
Mutual Life Ins. Co. 

Metropolitan’s Letter 

The Metropolitan sent out the follow- 
ing letter: 

The fear expressed that a mutual 
life insurance company cannot with 
safety issue policies at non-participat- 
ing rates, reminds one of the mathe- 
matical demonstrations said to have 
been made by an eminent English 
mathematician that a vessel could not 
be built large enough to carry coal 
enough to generate sufficient steam to 
cross the Atlantic Ocean. Notwith- 
standing the mathematical demonstra- 
tion that the thing could not be done, 
it was done, and brings home with 
considerable force that one fact is 
worth a thousand theories. 

The Metropolitan wrote for a period 
of eleven years from 1896 to 1906 in- 
clusive, mutual policies in its Inter- 
mediate Branch with premiums which 
earried non-participating loadings—that 
is, they were essentially the same load- 
ings as were added to its non-partici- 
pating contracts. The rate of mortali- 
ty upon which the premiums were com- 
puted was a table assumed to measure 
the true rate of mortality with little, 
if any, greater margin of safety than 
that experienced by companies gener- 
ally on the American Table of Mortal- 
ity. The margin of safety proved to 
be greater than that assumed, but the 
point is that the loading was not suffi- 
cient to meet the insurance expenses, 
and the gains from mortality and from 
interest were legitimately drawn upon 
for this purpose. The Company was 
able to pay dividends on these policies 
which compared favorably with those 
paid by other companies, as the follow- 
ing table will show: 


TABLE SHOWING DIVIDENDS PAID IN 1913 ON $1,000 INSURANCE 
ISSUED AT AGE 35. 


Twenty-Payment Life 


Issue Issue 

of 1906 of 1905 

Metropolitan ..... $10.86 $11.28 
Mutual Life ...... 8.51 8.73 
Equitable ......... 7.93 8.44 
Mutual Benefit ... 5.71 6.10 
Twenty-Year 

Issue Issue 

of 1906 of 1905 

Metropolitan ..... $12.70 $13.20 
Mutual Life ...... 11.33 11.71 
Bauttable ........ 10.51 11.28 
Mutual Benefit .... 7.14 7.79 


Issue Issue Issue 
of 1904 of 1903 of 1902 
$11.70 $12.12 $12.52 
8.96 9.19 9.44 
8.97 9.51 10.06 
6.49 6.92 7.36 
Endowment 

Issue Issue Issue 
of 1904 of 1903 of 1902 
$13.72 $14.22 $14.72 
12.10 12.51 12.93 
12.06 12.86 13.69 
8.47 9.19 9.95 


(Continued on page 7) 








GREAT SOUTHERN 
Life Insurance Company 


it HOUSTON, TEXAS 
J. 3. RICE, President J. T. SCOTT, Treasurer 


OUR RECORD 
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Joti a COMMENCED BUSINESS NOVEMBER 1, i909 
INSURANCE IN FORCE 

— GROSS ASSETS (paid-for basis) 
: $655,004.93 $992,000.00 
Dec. 31, 1910 1,057,016.02 5,352,260.00 
Dec.31, 1911 1,128,912.85 10,057,028.00 
Dec. 31, 1912 1,306,689.41 14,859,856.00 
Dec. 31, 1913 1,500,835.10 23,650,512.00 


Sept. 30, 1914 1,815,302.46 30,630,355.00 


FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, President = - : HOUSTON, TEXAS 











Pan-American Life Insurance Company 
New Orleans, Louisiana 
C. H. ELLIS, President 


Total Insurance in force .......... OS” Oe ee $18,000,000.00 
ee SNES avo cas ae eee RES, 5.5. gio nal o 2,500,000.00 





We have a few attractive openings for high class life insurance men throughout 
our territory. 


If interested, write for full particulars, also ask for a description of our New 
Double Indemnity and Accident Benefit Policy. It’s a Winner. 


E. G. SIMMONS, Vice-President and Agency Manager 
Whitney Central Bank Building 
New Orleans, Louisiana 








Excellent Opportunities For Good Men 


HIGH COMMISSIONS 
LOW RATES 
SALABLE POLICIES 





SCRANTON LIFE INSURANCE COMPANY 


HOMER V. TOULON, Manager 


1098 Drexel Building . : - - PHILADELPHIA, PA. 




















Superior Financial Strength 
Liberal Agency Contracts 


Are four desirable elements which render representation pleasant and profitable. 


THE GERMANIA LIFE INSURANCE COMPANY 


From the Fieldman’s Standpoint 


Modern and Attractive Policies 
Home Office Co-operation 


OF NEW YORK 


Has all these as well as other advantages to offer to the Right Man. 


For full information address: 


HOME OFFICE, 50 Union Square, 


NEW YORK, N. Y. 
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WIN CORPORATION POLICY SUIT 


CHANGE OF BENEFICIARY CASE 





President of Corporation Transferred 
Policy Without Consent of Other 
Directors 





Because of the growing popularity of 
ccrporation insurance, interesting ques- 
tions are constantly arising in case of 
loss. One of the great companies re- 
cently contested a case, the facts re- 
garding which and the decision follow: 

The policy was issued on the life of 
the president in favor of the corpora- 
tion, dated June. Request to change 
the beneficiary from corporation to 
wife of the insured was made in August 
of the following year, and new policy, 
dated August, was issued, payable to 
wife as beneficiary. The insured died 
December 4, a little over three months 
later. On due proofs of death payment 
to wife was made twenty days after the 
death of the insured. 

Corporation Sues 

The corporation, the original bene- 
ficiary, was adjudged bankrupt early 
in 1911, and suit was instituted against 
the Company on behalf of the trustee 
in bankruptcy to recover the amount 
of the policy upon the theory that there 
had been no valid change of beneficiary 
as against the creditors of the corpo- 
ration. The request to change the 
beneficiary was signed by the president 
and secretary of the corporation under 
its seal. 

As a matter of fact, however, no for- 
mal resolution authorizing the corpo- 
ration or its officers to request or pro- 
cure a change of beneficiary had been 
adopted by the directors or stockhold- 
ers of the corporation. All or nearly 
all of its stock was owned or controlled 
by its president, the insured, who to 
ali intents and purposes transacted its 
business, the other two directors being 
nominal parties. The corporation was 
a one-man company. The change of 
beneficiary in the policy was made 
with the knowledge and with the prac- 
tical consent of all three directors of 
the company. 

The insurance company in making 
the change of beneficiary, as well as in 
making payment on the policy to the 
wife as beneficiary, acted in good faith 
ard without knowledge or notice of 
the financial condition of the bene- 
ficiary corporation. Claim was made 
that that transaction amounted to a 
conveyance of the property of the cor- 
poration in fraud of creditors and that 
the trustee in bankruptcy subsequently 
appointed had the right to attack such 
transfer of the interest of the bene- 
ficiary corporation to the wife of the 
insured as in fraud of the creditors 
of the corporation, and to recover for 
them the amount payable under the 
policy. 

No Surrender Value 

It was however, shown upon the trial 
that at the time of the change of the 
beneficiary the policy had no surrender 
value and that therefore if the trans- 


action was such as entitled the trustee 
in bankruptcy to attack it, no recovery 
could be had against the insurance 
company inasmuch as there existed no 
value at the time of the transfer in the 
policy, it then having no cash surren- 
der value. Under the facts disclosed 
at the trial, the Court instructed the 
jury to find for the defendant. 

From the foregoing, you will see the 
nature of the issues involved, and that 
the contest was not based upon ques- 
tions of legality of form of assignment 
or insurable interest, but on the right 
of a trustee in bankruptcy on behalf 
of creditors to attack and set aside a 
change of beneficiary from a corpora- 
tion to the wife of its president, the 
insured, at - time \.hen the policy had 
no cash surrender value, upon the 
ground that while the proceedings were 
in all respects regular, there was 
lacking substantially only a formal ac- 
tion at a meeting of the stockholders 
or directors of the beneficiary corpora- 
tion authorizing its president and sec- 
retary to do what was necessary to 
change the beneticiary in the policy. 





AT HOME: APRIL 26 
Equitable Life to be in New Building 
on That Day—A Great 
Structure 


All records for moving are expected 
to be broken by the Equitable Life As- 
surance Society this month. The 
Society announces that it expects to 
be in its new home in lower Broadway 
—ready for business—on the morning 
of April 26. Plans have been carefully 
made for the removal of the different 
departments and the transfer cf books, 
records and other equipment will be 
made with unprecedented speed. Many 
innovations will be found in the Equit- 
able’s new home, such as_ specially 
built desks and other office parapher- 
nalia, and the technical, efficiercy and 
system magazines are showing keen 
interest in the Company’s inoving 
operations. 

The Equitable’s new home will be 
described in a later edition of The 
Eastern Underwriter. In every sense 
of the word it is one of. the world’s 
greatest buildings. 





WRITES 2,000 SOLDIERS 

The Aetna Life Insurance Company 
has within a week written nearly 2,000 
$1,000 20-year endowment policies on 
the lives of Canadian soldiers starting 
out for the war in Europe. These poli- 
cies have been written at the Com- 
pany’s regular rate for endowment poli- 
cies notwithstanding the fact that the 
men are going out into the service. 





MOVES TO BIBLE HOUSE 
James A. Kearney, East side fire in- 
surance agent, has moved from his 
former offices at 13 Seventh street to 
the Bible House. 
The Pacific Mutual Life has with 
drawn from Vermont. 


PASS A RETALIATORY BILL 


NEW HAMPSHIRE HOUSE ACTS 
Measure Would Bar Companies of Mas- 
sachusetts and New Jersey From 
Writing in State 





The United Life and Accident Com 
pany, of Concord, N. H., is believed to 
be behind a retaliatory bill that has been 
passed by the new Hampshire legisla 
ture and upon which a hearing has 
been held by the Senate Judiciary Com- 
mittee. If the bill becomes a law any 
State which bars a New Hampshire 
company, writing life, accident and 
health insurance business, or any com 
bination thereof, shall in turn have a!l 
of its chartered companies refused per- 
mission to operate in New Hampshire. 

Under the laws of the States of Mas 
sachusetts and New Jersey, the local 
company cannot do business within 
those States. These two States do not 
look with favor on a combination policy 
of this class. This would mean that 
the Massachusetts and New Jersey lif 
insurance companies would be debarrel 
from doing business in New Hampshire 

Causes Stir 

Naturally, this bill has caused a con- 
siderable stir in New Hampshire. Local 
papers have printed scarehead stories, 
saying that if enacted it will cause a 
loss of revenue to the State of $20,000, 
and throw two hundred men out of em 
ployment. 

The officers of the United Life and 
Accident are reported to have consid- 
ered unjust the attitude of the Vermont 
department in not permitting it to have 
a license in that State 


CANNOT CHANGE BENEFICIARY 





Name Cannot Be Withdrawn 
Even if so Stipulated in 
Policy 


Wife's 


That the holder of an insurance } 
cy cannot change the name I 


oO I ) 
ficiary even though it is stipulated ir 
the policy was the pinion of Jud 
Halsey in Circuit Court, of Milwaul 
on Friday. The decision was the out 
come of a suit brought by the National 
Life Insurance Company against Freda 
Brantigan, Amanda and Elizabeth Kel 
ler to have the court decide who uld 
receive an insurance policy of $2,000 


made out by Michael] Keller to his wife 
Elizabeth. 


She was named as co-defendant ir 
the suit with the two daughters of Kel 
ler. The complaint alleged that Keller 
made his wife t] 
policy and he 
name and th 








beneficiaries. They brought suit to 1 





cover the money cn the gro it 
was stipulated in the policy Yr 
could change the name of 

ary at any time that he wished The 
money in the meantime has been paid 


to the court by the insurance con pat 
Judge Halsey held that there is a State 
law which makes void any stipu 


whereby the name of the wife as the 
beneficiary can be changed, and the 
$2,000 was given to the widow. 


ALL POLICIES PARTICIPATING 
Agents of Prudential Begin Selling 
Policies Under New Law on 
April 5 





Agents of The Prudential Insurance 
Company of America began, on Mon- 
day, April 5, to sell participating poli- 
cies. In future all policies of the Com- 
pany will be participating Senator 





Colgate introduced a bill in the New 
Jersey legislature which permitted 
stock insurance companies to change 





from non-participating to participating 
companies. The measure was put in at 
the request of The Prudential and was 
for the purpose of overcoming a hitch 
that has arisen 
alization of the Company. 
Under mutualization the 


would of necessity 


in the process of mutu 


Company 
become a participat- 
ing concern, as instead of dividends on 
stock it would give benefits to policy- 
holders. Of the 40,000 shares of the 
Company, however, it was unable to ac- 
t title to about 2,000 shares, and 
was held to block complete mutu- 
lization 

In the opinion of the Company’s legal 
advisers it was deemed better not to 






run the risk of possible trouble by get- 
ting power to issue participating busi 
ness whether mutualization was to be 
effected or not Outstanding policies 


} 


have now automatically become partici- 
pating without the necessity of legisla- 
tion and will benefit ac cordingly 

As soon as the bill had been signed 
application was made to Commissioner 


George M. La Monte of the New Jersey 
Wepartment of Banking and Insurance 


0 Ss approval, and this was secured 


LIQUIDATION PETITION 


The Insurance Department of the’ 
State of New York has presented a pe 
tition to the courts for the liquidation 

the Provident Association of New- 
own, L. L., with headquarters located 

t Middle \ ge, L. I. The association 
- soly is stated, and, there is 
n p ented to this action 


FRATERNAL ASS'N EXAMINED 
artmer 


The Insurance Dy it, State of 


















New York, in conjunction with the de- 
partment ( \ nia i Maryland, 
have completed an exan nation i to the 
affairs of t Fraternal Mystie Circle 
Philadelphia. Pa 
Se Oo Frank G Harris, of Boone 
ul Mis z fror the In 
urance Investigation Committee last 
ek He tated in his letter to the 
Governor, that did not believe the 
ture would take seriously any 
iggestion the commission might 
Since:Louis J. Hamle joined the M 
T. Ford agency of the Equitable in 
New York city last June he has joined 
tl Company's Century Club, having 
nsured fifty persons for $117,500 











AMERICAN CENTRAL LIFE 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 


All agency contracts direct with the company 


Address 


Herbert M. Woollen, President 
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CONNECTICUT TAX FIGHT 


PROTEST BY LOCAL COMPANIES 


Wm. BroSmith, of Travelers, Gives Fig- 
ures Showing What Connecticut 
Companies Receive and Pay Out 











Connecticut insurance men are pro- 
testing the attempt of the Connecticut 
legislature to increase their rate of 
taxation. At a hearing all companies 
protested. The new rate would in- 
crease the taxes of one Hartford com- 
pany $200,000 a year. R. M. Bissell, 
president of the Hartford Fire, said 
that the taxation to be paid by his 
Company in 1915 will equal 4% per 
cent. 

William BroSmith, of the Travelers, 
issued a statement, saying in part: 

The figures in the following tables 
show what the Connecticut insurance 
companies are doing for the State of 
Connecticut and should correct the 
erroneous impression that these com- 
panes are not bearing their full share 
of the burdens of taxation. 

Table (a) gives the total premium 
and investment income of all the in- 
surance companies incorporated under 
the laws of Connecticut. , 

Table (b) gives the payments by the 
Connecticut companies in Connecticut 
in 1914 for taxes, insurance claims, 
salaries, commissions and dividends. 

Table (c) gives the investments in 
Connecticut securities and real estate. 

Table (d) gives the total premium 
and investment income throughout the 
United States, Dominion of Canada and 
elsewhere, excluding Connecticut. 


Total Premium Income 


(a) 
Premium income in Con- 
necticut, 1914 
Income upon investments 


$4,820,294.82 


in Connecticut securi- 
a. a ewes 1,656,181.33 
Income on policy loans 
in Connecticut, 1914 75,365.69 
Income on real estate 
loans in Connecticut, 
DEE GncdcavGnsess anes 237,235.09 
Income on real estate 
owned in Connecticut, 
BE tics b deni Rees ease 477,736.54 
$7,266,813.47 
Total Taxes 
Taxes paid in Connecticut, 1914, 


$1,515,623.21, or at the rate of 20.85 
per cent. of the Connecticut income 
of the companies. 

b 


Taxes, State and munici- 
pal, and departmental 
fees paid in the State 


of Connecticut, 1914 .. $1,515,623.21 
Loss claims paid on Con- 

necticut policies, 1914 
Salaries to officers and 

employes in Connecticut 


1,630,818.51 


and commissions to 

Connecticut agents, 1914 5,116,928.38 
Dividends paid to Con- 

necticut stockholders, 

BE. pavkcaak ane coaeet 3,681,688.25 


$11,945,058.35 
Total Premiums 


Note—This amount, or about 9 per 
cent. of the total premium and invest- 
ment income of the companies from all 
sources and elsewhere than Connecti- 
cut is expended in this State for the 
good of the State. In other words, the 
companies disbursed in and for the 
State, in 1914, $11,945,058.35, or $4,- 
678,244.88 more than they received for 
premiums and investments and all 
other State sources. 

(c) 

Investments in Connecticut 

securities, December 31, 


SRE ee Se eee $26,347,015.81 
Amount of policy loans to 
Connecticut policyhold- 


ers, December 31, 1914 

Real estate loans in Con- 
necticut, December 31, 
1914 


1,311,507.23 


Real estate owned in Con- 
necticut, December 
1914 8,271,336.48 

$41,265,770.77 
Note—The total assets of Connecticut 

companies are approximately $460,000,- 

000. Of this amount nearly $40,000,000, 

or 9 per cent., are invested in Connecti- 

cut securities and real estate. The 
amount of the investments, deducting 
real estate, iis $32,994,434.29. The premi- 
um income contributed by Connecticut 
policyholders in 1914 was $4,820,294.82. 
The total premium income of the com- 
panies was $114,538,911.94, so that Con- 
necticut’s contribution was 4 per cent. 
of the total. If investments were made 
by the companies in the same propor- 
tion that States contribute premium in- 
come, Connecticut’s share of invested 
funds would be approximately $19,000,- 

000, or 4 per cent. of the total, where- 

as, as is shown in table (c), the invest- 

ments in Connecticut, excluding real 

estate, amount to $32,994,434.29, or 9 

per cent, 


Total premium income 
United States and Do- 
minion of- Canada and 
elsewhere, 1914 (ex- 
cluding Connecticut) .$114,538,911.94 

Total income on invest- 
ments United States 
and Dominion of 
Canada and elsewhere, 

1914 (excluding Con- 
necticut) 

Income upon real estate 
loans elsewhere than 
in Connecticut, 1914 .. 


12,197,226.18 


7,986,071.88 
$134,722,210.09 





TALK INSURANCE—NOT PRICE 

The trouble with too many life in- 
surance salesmen is, that they labor 
under the delusion that they must sell 
premiums rather than policies, says 
R. W. Stevens, of the Illinois Life. They 
talk price rather than product, with 
a result that their prospects are en- 
couraged and permitted to compare 
prices without particular regard to 
what is secured for the price. 

The successful life insurance sales- 
man sells life insurance, and the price 
of the particular kind of a contract he 
is proposing is the last and least im- 
portant thing that he discusses with 
the prospect. 





TO MEET AT SANTA BARBARA 

The Quarter Million Club and the 
Pacific Century Club of the Equitable 
Life Assurance Society will meet at 
Santa Barbara, August 4, 5 and 6, not 
in San Francisco as listed in our last 
bulletin. All Eastern visitors will be 
routed via San Francisco and the Pan- 
ama-Pacific International Exposition. 

The Quarter Million Club is national 
in its scope, taking in all big writers 
oi: over a quarter of a million in the 
United States. The Pacific Century 
Club includes all agencies west of Salt 
Lake. 





MANHATTAN APPOINTMENTS 

The Manhattan Life has made the 
following appointments: 

Spelz & Moore at Chicago; 

Rush, Apperson & Goldsborough at 
Kansas City, Mo.; 

W. H. Jones at Salina, Kansas; 

George A. Hubbard and C. J. Bowell 
at Omaha, Neb.; 

Harry P. Bradley at Grand Island, 
Neb., and 

John A. Culbrath at Denver, Colo. 





In 1904 the Travelers stood thirteenth 
in increase in life insurance in force 
during the year. In 1909 it stood ninth. 
In 1913 it stood eighth, in 1914 it took 
sixth place. 





H. O. Maddox, after sixteen years 
service with the Metropolitan Life, has 
resigned as agency manager of that 
company at Kansas City to take charge 
of a newly created district agency for 
the Mutual Benefit, comprising ten 
ccunties of Northeastern Kansas, 





Work And Win With Us 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 








REMEMBER 


The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS ) 
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es ia 
line s 
Announcement made fc 
January 1st of a material m 
reduction in participating “] 
premiums on all Life and . 
Endowment policies is al- ‘g 
ready reflected by a large 

increase in new business of 
written. er 
a 
Increasing the maximum Ht ta 
limit carried by the Company on : ; m 
any individual life to $100,000 has EEE a 
further enlarged the opportunities so 
of the agency force. i m: 
The unique and advanced Dis- : - 
ability Benefit adopted last year is : at 
now offered on the same terms to EE! of 
old as well as new policyholders. : ro 
Participation in surplus interest oe fu 

earnings to the extent of 434% is & 
continued on policy proceeds and Ht on 
installment settlements. the 
Free Annual Health Test, now the 






































introduced, is another real progres- 
sive service rendered to the Com- 
pany’s policyholders. 

Forty-eighth Annual Report, the best 
in the history of the Company, a fitting 
cap-sheaf to the preceding successful years 
Copy will be mailed on request. Address 


The Union Central Life 


Insurance Company 
OF CINCINNATI 
Jesse R. CLark, President 
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CAN WRITE AND MANAGE, T00 


CAREER OF EDGAR WwW. 





SMITH 





Equitable’s Oregon Manager Will Qual- 
ify This Year for Half 
Million Club 





The twenty-six year old Oregon man- 
ager of Equitable Life Insurance Soci- 
ety, Edgar W. Smith, is one of the 
most discussed agents in America. He 
takes just pride in the fact that he was 
engaged in farming in Eastern Oregon 
at the time he made a part-time con- 
tract with The Equitable, writing $50,- 
000 of business the first month. After 
two months his appointment as agency 
manager for Oregon was made, when 
he removed to Portland. Success there 
continued to crown his efforts notwith- 
standing lack of experience and ac- 
quaintances, being practically a total 
stranger in the city. 

Quickly Overcame Obstacles 

These obstacles were quickly sur- 
mounted, and in addition Mr. Smith im- 
mediately organized one of the most 
energetic and competent agency forces 
to be found anywhere in the State. 
This year the agency force he has 
gathered about him will, without doubt, 
pay for a million dollars of insurance 
and Mr. Smith’s personal business will 
be close to $700,000. 

A detailed study of his personal pro- 
duction since taking up the work three 
years ago is interesting. The first 
month’s service, December, 1911, tota.- 
ed $50,000; the year 1912, $500,000; 
1912, $500,000; 1914, $450,000, and for 
the first quarter of this year, $250,000, 
making a total due to his own efforts at 
the end of three and one-fourth years 
of $1,750,000. It goes without saying 
that he has qualified annually for the 
company’s Quarter Million and Century 
Clubs, and will this year be enrolled 
in the Equitable’s new Half Million 
Clut 





should be an in- 
tion for the younger generation of 
insurance men, particularly those who 
are now contemplating the work as a 


hife’s profession. 


This achievement 


spir 


Success Due to Hard Work and System 


When asked by the writer for the 
formula for his remarkable attain- 
ments, Mr. Smith replied tersely: 
“Hard work coupled with systematic, 


persistent application, always keeping 
our slogan in the foreground, viz.:— 
‘Service of Policyholders.’ ” 

Contrary to what might be expected 
of a young man who attains promin- 
ence in his profession, Mr. Smith is of 
a retiring disposition and adverse ‘to 
talking of his own achievements. After 
much persuasion, he consented to men- 
tion a few things that he believes will 
be beneficial to those who would zo 


and do likewise. They may be sum- 
marized briefly as follows: (1) A 
thorough study of the policies and 
their various features; (2) a system- 
atic course of arguments on the value 
of life insurance centered around three 
main groups, namely, (a) protection, 
(b) business asset, and (c) saving 
fund 

However, it is only necessary to 


elaborate on the last of these, he says, 
the other two being self-evident. “If 
the prospect can run his business with 
the use of the premium, say $100, he 


can run it without; knowing that he 
must meet this payment, he will work 
much harder and do it, thereby putting 
that much money to his credit.” That 
is Mr. Smith’s demonstration of life 
insurance as a saving fund. 
What Service Means 

Service to policyholders necessitates 
frequent calls on those already on the 
Society’s books, and presents the op- 
portunity of explaining new policies 
and changes that may be inaugurated 
from time to time. But such service, 
Mr. Smith has emphasized with mutual 
profit to all concerned, should not 
cease with the policyholders of any 
particular company, but should be ex- 
tended to all. In other words, the best 





EDGAR W. SMITH 


prospects are those already carrying 
insurance. 

“Conservation of time” is another 
important phase of the progress of 
this young agency manager. To quote 
his own words thereon: “I solicit only 
those who are financially and physical- 
ly able to take insurance. Consequent- 
ly, my lapses are exceedingly few, as 
I keep in constant touch with my pol- 
icyholders.” Cultivating the acquaint- 
ance of a prospect before making an 
active canvass has also produced the 
best results. Out of twenty-five visits, 
an average of twenty are written on 
this basis of creating a desire for in- 
surance in advance. Like the success- 
ful lawyer who goes into court deter- 
mined to win his case, Mr. Smith goes 
to his prospect’s office or home 
thoroughly prepared to convince his 
man. That his ideas are not in the 
slightest degree theoretical, but prac- 
ticable at all times, is not only evi- 
denced by his past record but by his 
recent ‘business totals, as already 
stated. 

Strongest Appeal to Young Men 

Of course the modus operandi, or 
methods of operation, of any success- 
ful producer are somewhat hard to re- 
late in so many words, but the agency 
force under the direction of Mr. Smith 
is thoroughly impressed with one ot 
his ideas, and that is the importance of 
arousing a desire in the prospect to 
save money for the future. Being a 
young man himself, it is only natural 





Compulsory Deposit Law. 





Company. 


The Meridian Life Insurance Co. 


INDIANAPOLIS, IND. 


Insurance in force, Dec. 31st, 1913..........$23,869,332.00 
See i ae caeee osneesa ee 
one ee ear cococccccse§ 18,008,600.29 
ee ere ‘ Re 453,249.23 
on reese ac baboameme een Ae 105,363.49 


The liberal up-to-date policies issued by this Company are clear and 
definite in their provisions and the reserve is in accordance with the Indiana 


__ We have open territory for high grade men in the States of West Vir- 
ginia, Illinois and Indiana. If interested in a liberal contract, write the 











THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
Mr. FRANK A. WESLEY 


Vice-President and Director of Agencies 


Our 








that he should choose young men for 
sowing the seeds of life insurance. 
Again quoting Mr. Smith’s own lan- 
guage: 

“I make my strongest appeal to 
young men, convincing them of the 
great necessity to create an immediate 
estate and that may be utilized at the 
end of twenty years when it will be 
most welcome and in all probability 
most needed. I show them that they 
are establishing a fund for future 
emergency, or in the event of death, 
an estate for the beneficiary, and 
charging off the expense of same, so 
to speak, in pro rata annual payments. 
I make no mention of the amount of 
premiums at this time. In other words, 
my argument resolves itself around a 
resolution to provide for the financial 
loss which sooner or later must come 
when death occurs. Insurance being 
an abstract sales commodity, necessi- 
tates diverting the prospect’s mind 
from the premiums, and concentrating 
his attention on the insurance and 
what it will mean to him in later 
years. So in a few words, I cover the 
span of years from now until then, 
the end of twenty years in the case 
of a twenty payment life policy, with 
a realistic picture that creates the de- 
sired effect. Once such a desire for in- 
surance is established the stability of 
the ‘business is assured and few if 
any lapses follow.” 


President of Oregon Association. 


The Life Underwriters Association 
of Oregon has twice honored Mr. Smith 
by electing him to office, the first time 
as secretary of the association, and the 
second time at the annual meeting this 
year, he was chosen to serve as presi- 
dent for 1915 by the unanimous vote 
of members. 

The Eastern Underwriter is indebted 
to Louis Sondheim, editor of the North- 
west Insurance News, for this inter- 
view with Mr. Smith. 








The Chicago agency of The Mutual 
Life wrote a million of paid for busi- 
ness during March. The great con- 
secutive million dollar a month record 
of this agency remains unbroken. 





The Minnesota House passed the bill 
of Senator Pauly last week, amending 
the workmen’s compensation act. 


SIMPSON BILL KILLED 





Legislators Say Mortgage Property 
Broker Practice is Not Confined 
to One Company 





The Simpson Bill to prevent the 
control of insurance on property where 
money is loaned by life insurance com- 
panies is dead. The New York Times 
printed the following despatch about 
it on Wednesday morning of this week: 

Albany, April 6—The Simpson Bill 
prohibiting life insurance companies 
from dictating to borrowers the firm of 
brokers through which fire insurance 
policies on the mortgaged property 
might be negotiated was lost in the 
Assembly to-night by one vote. The 
vote was 75 to 26. The bill, while 
general in terms, could affect only the 
Metropolitan Life Insurance Company. 
On the desk of every Assemblyman to- 
night was the following telegram: 

“Ten thousand fire insurance brokers 
ask your vote for the Simpson Bill, 
whch prohibits life insurance com- 
panies to force their favored brokers 
on real estate owners. Metropolitan 
Life only company against us. Please 
urge final action to-night.” 

Fire Brokers’ Protective Committee 

Assemblyman Henry A. Murphy of 
New York, and Assemblyman Hamilton 
Fish Jr., of Putnam both insurance 
brokers, spoke for the bill, saying that 
it was general in its terms and was 
not aimed at the Metropolitan alone. 

Assemblyman Francis R. Stoddard, 
Jr., in whose district the Metropolitan’s 
office is situated, charged that a group 
of men had come to his office and de- 
clared they would “get the Metropoli- 
tan.” He said the same men were back 
of the bill. 

Majority Leader 
against the bill. 


Hinman spoke 


DEPARTMENT EXAMINATIONS 

The Insurance Department of New 
York State has just completed exami- 
nations of the following associations: 
American Temperance Life of New 
York, The Ancient Order United Work- 
men of New York. The condition of 
this association was found to be very 
bad. The Workmen’s Co-operatve As- 
sociation of New York, and the Ameri- 
can Knights of Protection, Lindenhurst, 
Long Island. 





Warm Personal Interest 





The Fidelity 





That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher success in that atmosphere. 


Write to 


Insurance Company 
WALTER LeMAR TALBOT, President 


Mutual Life 


PHILADELPHIA, PA. 
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OVERWEIGHT — UNDERWEIGHT 


COMMENTS BY MUTUAL BENEFIT 
Any increased Laxity or Severity in 
Selection Should Be Guarded 
Against 


In discussing the Medico-Actuarial 
Investigation’s report on statistics on 
mortality of Overweights and Under- 
weights, the Mutual Benefit sums UR as 
follows: 

“Taking all policy years combined, 
the mortality of the underweight group 
is 102 per cent. of the normal; that 





of 
the normal weight group is 102 per 
cent. of the normal; that of the moder 
ately overweight group is 127 per cent. 
of the normal, and that of the exces 
sively overweight group is 151 per cent. 
The normal mortality is not based upon 
rican Experience table, but is 
mortality of the normal lives as ascer- 
tained in the Medico-Actuarial Investi- 





gation, 

“In using mortality percentages for a 
class, irrespective of the duration of 
the policies, wrong conclusions are apt 
to be drawn if the mortality varies con- 











siderably with the duration of the pol- 
icy. A good illustration is found in the 
figures relating to those excessively 
overweight. The mortality for all policy 
vears combined is 151 per cent., and yet 
for the second five-year period and 
thereafter the mortality is very consid- 
erably in excess of 151 per cent. The 
mortality for 1 policy years combined 
is not in excess of 151 per cent. simply 
there is'a considerably larger 

of data exposed to risk during 

fiv pol years than in later 

The dat entering into the 

irial Mortality Investiga- 

taken from the issues of the 

1908 inclusive, and up to 

the anniversaries of the policies in 
1909. The morialit luring the first 
polic ve S e obtained 
ro th S each of the years 
1885 to 1908 inclusive; that is, from 
y-four years’ business. The mor- 

tality for the nd olicy year could 
only obt ] I he issues of 
1885 to 1997 inelu , or twenty-three 
vears, As mit that tl same amount 
of business was writt by the compa- 
nies in e: f the ears mentioned, 
the amount of data entering into the 
hortetr ns suuld necessarily be 
considerably more than that entering 
into ) r duratio Further- 
more t int « lrance writ- 
ten b l ) f increased 
( vear yen luring the twenty 
our years, tl] uuld cause the data of 
the shor irations to more 
in t dura- 
oO! It ne there- 
re t it ( li ( Ss 
tigated cr W tion, 

tne 11if erce ige fo all 
i} ct ed less than 
would b er ced by a company 


which accepted in one year a large 
number of such risks and kept the mor- 
tality of that class by itself until all 
the policies had gone off the books. 
“In other words, the mortality per- 
centages obtained from the Medico- 
Actuarial Investigation, where the 
mortality increases with the duration 
of the policy, are less than a company 
may expect to experience, due to the 
fact that the mortality shown by the 
Medico-Actuarial Investigation is re- 
duced below the normal on account of 
the large amount of new business en- 
tering into the investigation, and due to 
the fact that the experience on the 
policies entering into the investigation 
was incomplete, being arbitrarily stop- 
ped at the policy anniversaries of 1909. 
This, of course, assumes the same 
standard of selection. Any increased 
laxity or severity in selection would 
necessarily affect the results.” 

LOST POLICYHOLDERS 
Connecticut Mutual Life Inquired 
About 3,644 in Less Than 
Four Years 


Benjamin W. Lovelace, of the home 
office of the Connecticut Mutual Life, 
recently read an interesting paper on 
the search his Company has made for 
lost policyholders. From October 1, 
1911, to January 1, 1915, inquiries were 
made by the Company concerning 3,644 
policyholders. Of this number the ad 
dresses of 2,819 were secured and 658 
were found to have deceased, leaving 
167 unknown cases. The total cash 
payments made by the Company for the 
period named, on account of death 
under these policies, were $265,225. 

In two instances permission had to 
be obtained from wardens of peniten- 
tiaries to enable the Company to make 
payment of amounts due and secure re- 
leases from payees who were, unavoid- 
ably spending a period of relaxation at 
the expense of the State. 

In two cases after following clues 
vhich led pretty nearly over the entire 
country, it was learned that the insured 
had died, and the beneficiaries were 
located, peacefully living within a half 
nile of the home office. 


FEWER MILWAUKEE ACCIDENTS 


“That it is no longer popular to be 
reckless or daring’ was the 
conclusion of the Milwaukee Public 
Safety Commission in its first report 
submitted at a meeting held in the 


careless, 


Hotel Pfister, last Saturday 
The report further states that the 


commission’s activities have been very 
successful, especially in the reduction 
of street accidents, which have de- 
creased 50 per cent., and more serious 
accidents to an even greater degree. 
‘The directors feel,” to quote the re- 
port, “that their greatest work has 
been the spread of the ‘safety 
thought.’ ” ; 





Representing 





The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 


For Terms to Introducing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N.Y. 





COREY ON SALESMANSHIP 


Salesmanship is the greatest profes- 
sion in all the world to-day, says H. W. 
Corey, of the Equitable Accident. No 
one can discharge a salesman. He has 
always got a job, hard times or no 
hard times. Everybody wants him, in- 
cluding the Standard Oil, the Steel 
Trust and the big Insurance Companies 

if he can produce business. A sales 
man earns just according to the results 
he achieves. If he can do the Caruso 
trick, he is paid accordingly. It’s up to 
the salesman himself to fix his own re 
muneration. Selling insurance differs 
not a whit from selling anything else, 
excepting that nearly every man and 
woman is a prospective customer and 
willing to pay $12 or $18 per year, if 
the subject is presented properly. 























THE 
First Mutual 


Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible se- 
curity, with a safe, equitable con- 






































tract. 
Governor Fielder has signed the bill re SR ees ae 
permitting companies to include all FINANCIAL STATEMERT 
risks in one policy instead of issuing Assets, Dec. 31, _ 
separate policies for each risk. 1914... eee ee $70, 163,011.03 
Liabilities ........ 65,159,426.58 
W A N T E D Pe Poe $5,003,584.45 
A man who knows he can ALFRED D. FOSTER, President 
make good in organizing an }: a oineey.’s aa 
agency for a big company in ey eae IS, Asst. Secretary 
a city embracing a population ' FR agg [DGE, Asst. Secretary 
of 1,000,000. A salaried con- MORRIS P. CAPEN, Asst. Secretary 
tract will be made and the : ox 
applicant chosen will be EDWARD W. ALLEN, Manager 
brought into direct touch with 220 Broadway, New York 
eg ig wc gage LATHROP E. BALDWIN, Manager 
men of experience and who 141 Broadway, New York 
can prove ability need apply 
Territory in Pennsylvania 
Address gee =— —— 
“ORGANIZER” | | 
Care of THE EASTERN | | 7, oe. 99 
UNDERWRITER Th H L i 
105 William Street | e ome ] e 
New York City | 
ar The ifty-fif h annual state 
ment of the Home Life Insur 
ance Company, of which 
The ”" a G orge E Ide i Pre side nt pre 
Perfect Protection Policy ' ponte & record of submontiol 
OF THE benefits to its policy-holders 
RELIANCE LIFE during the year and a solid 
g wen 1 something absolut ‘ growth in financial strength 
, my Giese y : Assets increased to $30,- 
‘ mey ” 631,248.70 after paying to 
O Life Insu ts s policy-holders $3,110,507 in 
ca ‘ A rj luding dividends of 
The A 1 es 
r te 1 
a ) $571,024 
is liberal as can le. The insurance in force was 
hd RITE ey 1 WILL TELL increased by $4,533,420 and 
. = - : ; is now 
Reliance Life Insurance Company $120,893,433 
of Pittsburgh 
FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 
You Wish To Be Paid Well 
for your efforts. Producers receive 1865 --- Fifty Years Old --- 1915 
liberal compensation under the 

D; A C Unexcelled In 

1 nc ° 
rect Agency Contract Favorable Mortality 
OF THE MANHATTAN LIFE AND 
A top-notch renewal income as- Economy of Management 
sured for years to come. The 
Several pieces of excellent terri- ‘ . 
tory, with exclusive rights, open Provident Life 
for men of character and ability. 

For particulars address and Trust Company 
THE MANHATTAN LIFE mete ccna 
INSURANCE COMPANY Rates of Premium Extremely Low and 

66 BROADWAY NEW YORK still further reduced by 

Annual Dividends 
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WAS ALWAYS A BIG PRODUCER 


PRESIDENT OF GREAT SOUTHERN 


0. S. Cariton Began Life as a Salesman 
and Bookkeeper in a Clothing 
Store 
©. S. Carlton, president of the Great 
Southern Life, has always been able 
to write business personally. He also 
knows how to make other men write 
t. and in this combination can be 
partly read the reason for his success 

as a company executive. 
Mr. Carlton was born in Alabama; 





and when a small child, he moved 
to Henderson, Texas; thence to 

boro, Texas, in 1899, where he 
wi employed as salesman and book- 
keeper in a clothing store. 


1891, Col. Daniel Boone, then 
General Southwestern Manager, at St. 
Louis, for the New York Life Insurance 
Company, was visiting his Texas State 





O. S. CARLTON 








In the course < s ro 
ide a trip to Hillsboro, then a 
vn l black mud, where 
l ist er Mr. Carlton. 
During Mr. Carlton’s first year—1892 


en he formed a partnership styled 


Anderson, Harris & Carlton, general 


gents for t New York Life, at Fori 
Worth, Texas, he wrote and paid for 
over $3,000,000 new business in one 
year 


Buys Out His Partners 

On January 1, 1893, Mr. Carlton 
ought the business of his two partners 
and ran it sing 1anded as general 
agent for that year. Notwithstanding 
‘t that it was a “panicky” year, 
price of cotton being low and general 
financial. conditions much constrained, 
he produced over $3,000,000 new _ busi- 
ness on paid-for basis. 

On January 1, 1894, Mr. Carlton 
formed a partnership with the now 
celebrated Hamilton Cooke, who was 
then general agent for the New York 
Life, at Dallas, Texas. Together, they 
took the State agency for Arkansas, 
for the New York Life, and stayed 
there until the fall of 1894. Mr. Carlton 
then went to Kansas City as agency 
director for the New York Life, later 
changing to the Equitable Life of New 
York in the same capacity. 

Wrote $1,000,000 Personal Business 

In 1897, Mr. Carlton brought the 
American Union of New York to Texas 
as its State manager, and in 1899, he 
personally wrote over $1,000,000 for the 
American Union, besides a large volume 
produced by his agency force. 

In 1902, he took the general agency 
for the Provident Savings and produced 
a large amount of business for them. 
It was not until 1909 that Mr. Carlton 
organized the Great Southern Life In- 
surance Company, which company has 
the distinction of having been “born 
big,” its directors and stockholders be- 











ing among the most prominent busi- 
ness men of the State. Therein lies 
the key to Mr. Carlton’s great success, 
being able to gather about him the 
influence and co-operation of other 
master minds. 

The election of Mr. Carlton to the 
presidency of the Great Southern Life 
Insurance Company, on March 9, is a 
most happy outcome of the sentiment 
of all those interested in the Company's 
welfare, for Mr. Carlton was not only 
one of the organizers of the Company, 
but has been its active head from the 
very beginning. 

“Snider Carlton,” as he is familiarly 
called, has been a leader in personal 
production ever since his introduction 
nto the life insurance world. He also 
has the happy faculty of handling his 
men in a way which is possessed by few. 

EXPENSE BILL GOES OVER 

(Continued from page 2) 
The fact that the Metropolitan has 
monstrated that mutual policies can 
be issued with perfect safety at non- 


a 


participating rates vitiates all theories 
that can be advanced against such a 
proposition. 

On the other hand, the Report of 
th Superintendent of Insurance of 
New York contains a _ chronological 
table iowing a long list of life insur- 
ance companies gone out of business. 
The premium rates of these companies, 
( ny rate the vast majority of 

, carried ample loadings to secure 
ite safeiy if absolute safety is to 
sured by ample loadings. The 

ire of these companies is conclusive 
iat the loading is only an inci- 
and not a controlling element in 


A neral reduction of premiums is 
bound to come if the departmental bill 
Senate Introductory No. 745, House 
itroductory No. 965) is passed. 

Were at Albany 


Those prominently identified in the 


in connection with the amend- 
ment to the Armstrong Law in Albany 
on Wednesday were Haley Fiske, Sena- 
tor Tully, L. B. Little and D. G. C. Sin- 
clair, Metropolitan; C. V. Dykeman, 
Prudential; Lawrence Priddy and Sam- 
iel Krulewitch, New York Life; M. R. 
Miller, Rochester, Penn Mutual; R. E. 
Wight, Syraeuse, Penn Mutual; H. B. 
Hiusted, Syracuse, State Mutual; O. H. 
Shepard, Syracuse, Penn Mutual; W. F. 
Winship, Albany, Massachusetts Mu- 
tual Life; Elmer E. Rust, Syracuse, 
John Hancock; W. H. Shaw, Utica, 
State Mutual; P. G. Lapey, Buffalo, 
chairman Executive Committee, Buffalo 
Association; Chas. T. Brockway, Syra- 
cuse, Northwestern; Pancoast Kidder, 
Albany, Mutual Life; F. A. McNamee, 
Albany, Equitable Life, and Julian S. 
Myrick, New York, Mutual Life. 


WIDOW’S PENSION BILL 


Signed by Governor Whitman of New 
York on Wednesday—Gives 
His Reason 

Albany, April 7—The McCue Wid- 
owed Mothers’ Pension bill became a 
law when Gov. Whtman signed it at 
3 o'clock ‘this afternoon. The Governor 
used seven pens to make his signature, 
distributing them as mementoes to 
women interested in the reform. 

The measure provides for the crea- 
tion of local Boards of Child Welfare 
in counties and inthe city of New York. 
The amount of money to be distributed 
and ‘tthe question of who are deserving 
widows are left to the determination of 
local authorities. 

“The bill tends toward the preserva- 
tion and protection of the home,” ac- 
cording to a statement issued by Gov. 
Whitman. “A careful trial of the pro- 
posed scheme may be made without a 
serious burden upon the localities. The 





bill gives opportunity to provide for 
the maintenance of dependent children 
in the homes of widowed mothers, 
where it would otherwise be necessary 
to provide for them in institutional 
homes. I am convinced that the possi- 
bility of this accomplishment renders 
necessary the approval of this bill. 
“It is a familiar and well-established 
rule governing the custody of a child 
that the welfare of the child is the 
primary consideration. If the mother 
of a child is a competent and suitable 
person to be intrusted with its care and 
custody the home of the mother is the 
proper place for him. Experience has 
shown that where. because of misfor- 
tune, the widowed mother is compelled 
to give up her home, and her children 
are provided for by persons who have 
no natural interest in them, such chil- 
dren are injuriously affected thereby, 
and they do not become as capable 
citizens as would have been the case 
if they had remained under the care 
and control of their real mother.” 


KEK. P. MELSON 
President 


JOHN G,. HOYT 
Vice-President 


MISSOURI 
STATE LIFE 


Salable 
Policies 
Participating and Non-Participating 








Special Inducements ° for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 











The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


Insurance in force over Twenty Millions of dollars. 

Assets over One Million. 

Business received first eight months, 1913, over Eight Million 
average One Million a month), 

We want a capable general agent for vacant office. 

Important open territory. 








ACCURACY 


“BUILT FOR ALL TIME” 





> & San Antonio Life Insurance Co. 
S 2 SAN ANTONIO, TEXAS 
Fs 5 GROWTH IN ASSETS INSURANCE IN FORCH 
” < 1910 1910 $2,629,020,00 
1912 
INTEGRITY 1913 6.134 





Men of character and ability can secure agency contracts by writing 
HENRY A. HODGE, President 








The Man Who Now Contracts With 
a medium sized, well established, PROSPEROUS, WESTERN, old 
line mutual life company in IOWA, NEBRASKA or KANSAS where 
PROSPERITY REIGNS, will PROFIT NOW and inthe FUTURE. 
Maximum Brokerage and Renewal 
: Contracts for Desirable Men : 


Write for information Correspondence confidential 


Northwestern National Life Insurance Company 


MINNEAPOLIS, MINNESOTA 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








SPECIAL AGENCY OPENINGS 
FOR 


OHIO and ILLINOIS 


PHILADELPHIA LIFE INSURANCE CO. 


JACKSON MALONEY, Manager of Agencies 
PHILADELPHIA 
ALL STANDARD FORMS OF LIFE INSURANCE POLICIES 
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Live Hints For Business Getters 





Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 














Most of our writing is ai 


The Life the life insurance agent 
Insurance and not so much about 
Agent him—who he is and how 


he does things, says the 
Missouri State Life’s Bulletin. 

Maybe it might prove interesting to 
fire a shot along that angle occasional- 
ly. We shall try it now; but it won’t 
be general, it will be the life insurance 
agent as he is seen from this office. 

He is, to begin with, the right arm 
of the company—a masterbuilder in the 
organization. He is to the company as 
the generals in the army are to the 
Field Marshal. He is carrying out the 
plan of campaign and actually doing 
the hard fighting, but he never fails 
to receive a suitable decoration for 
every victory won. And, too, every 
place in Insurancedum is open to him 
if he discloses executive and fighting 
ability in the field. We need not point 
to hundreds who have been taken from 
the ranks and placed at the head of 
companies or departments. 

He must be a man of action—not only 
a producer of business, but must show 
that his interest is deeper than the 
mere making of money. In other words 
he must be loyal to the company—to 
do for it, and protect it when need be. 

He’s a big man in the eyes of every- 
body at the home office, and when he 
succeeds largely he gets not only ap- 
plause and praise but emoluments in 
proportion to his achievement. His 
task may be hard—indeed it is hard— 
but it is never harder than that of 
many others in other lines—and it 
never proves too  brain-racking ~or 
muscle-tiring to make him say the game 
was not worth the candle. 

He is a knight-errant—a champion of 
high ideals and a preacher of glad tid- 
ings of great joy for the poor and 
struggling. 

He is a man of honor and social 
position in his community and he’s a 
power for good in moulding public 
opinion. 

He is the adviser of the young who 
are struggling for a foothold, and the 
counselor of those who would become 
discouraged at the clouds of adversity. 

He is the man of to-day, not of yester- 
day or to-morrow, and he makes the 
welkin ring with that strong warning 
which has been shouted down the vesti- 
bule of time since’ the world was young, 
“Do it now or you may never have a 
chance!” 

He is the quiet, sociable, sympathetic, 
polite, and courteous gentleman that 
you find in each community, whose life 
is a veritable benediction to all who 
know him, 

* * 7 


Have you ever placed a 


Count value on your steps? They 
Your have a certain undeniable 
Steps value, and I am going to 
demonstrate it for you, 

says The Federal, published by the 


Federal Life of Chicago. 

If a life insurance salesman walks 
an average of five miles daily, he trav- 
els approximately 26,000 feet, and takes 
about 10,000 steps. His steps fit in 
with his method of saJesmanship. Each 
step has value. If he walked five un- 
necessary blocks, he took about 500 
steps, worth dollars and cents to him. 
Steps do not create sales, but they 
measure results; therefore, steps are 
commodities. 

If the salesman who walks five miles 
calls on five prospects, he takes an 
average of 2,000 steps for each pros- 
pect. If he trains those steps in the 
right direction, he is going to secure 
an application at the end of each 2,000 
steps. Hence, steps are valuable not 


alone for their number, but for their 
direction—and every step in the wrong 
direction is a loss. 

In a month, the salesman who walks 


five miles daily, takes about 300,000 
steps. In a year he takes about 3,000,- 
000 steps, not counting in his vacation 
or his profitless walking. These steps 
are coupons that may be cashed in by 
carrying the salesman in the right di- 
rection at the right time, or they may 
be wasted. The value of steps must 
be measured by results—and steps 
should be regarded as energy, of which 
each salesman has a definite maximum. 

The distance around a pool table is 
about 20 steps, and fifty times around 
amounts to 1,000 steps, worth an aver- 
age of $10 to $50. Yet the pool game 
is worth only about 50c. It does not 
pay for the steps. Needless steps 
taken during working hours are mone- 
tary losses. 

Five hundred steps taken to go to 
lunch and 500 to return have cost $10 
to $50—which is many times the value 
of the lunch. The farther the sales- 
man walks to meet any desire, the 
more he pays for the privilege, steps 
cost money—and steps can be ex- 
changed for money. 

We all waste steps: If we walk 0 
needless feet an hour we waste 1,000 
feet of walking daily—and when we go 
on business, every step is the same 
as a second—and all steps are part of 
the result, whether we admit it or not. 
As the street-car conductor says, 
“Watch your step!” Riding is less ex- 
pensive than walking—you can better 
“a-ford” it! 

” - 7 
Few.communities have 
Not escaped the pestering 
Interruptions life insurance agent, 
But Interviews the man who presumes 
on his acquaintance 
for interest in his own business and 
talks shop on every occasion, says 
Eugene Arnett in his annotations. 

You know his type. 

He is so anxious to make a sale that 
whether it is fair weather or foul, suit- 
able occasion or unsuitable, the right 
place or wrong, the sight of a pros 
pect unwritten is a red rag to him and 
whenever and wherever he chances to 
see him, he yells out “How about that 
insurance policy to-day, Jones?” 

If you are even distinctly related to 
this type, cancel your relationship. 

Be particular. Be independent. In- 
sist upon a time, place and period 
when you can have the undivided at- 
tention of your prospect. If he takes 
out his watch and says, “Well, I have 
three minutes I guess I can spare you. 
What is it?” Tell him courteously but 
firmly if that is all he can afford you 
will have to bid him good-day. 

If his excuse is genuine, because of 
other pressing engagements, then make 
another appointment, but say nothing 
about insurance until you are given 
sufficient and suitable opportunity for 
your one chance. 

It is imperative that this one chance 
be uninterrupted and in demanding it 
you compel the respect of your pros- 
pect. He looks upon you as a man 
worth listening to, for you have im- 
pressed upon him the belief which you 
yourself hold. This respect is most 
essential in developing desire. 

* * * 


If your business is 

Put worth doing at all, it 
Brains Into is worth doing well, 
Soliciting says the News Letter 


of the Northwestern 
Mutual Life’s general agency at Syra- 
cuse, N. Y. 

If it is worth doing at all, it is worth 
putting the best there is in you into it. 
It is worth giving it your concentrated 
thought and attention. 

No man ever makes a big success 
of any business without doing just 
these things. 

Life insurance is one of the most im- 
portant lines of work in the world. It 


is also one of the most beneficent. It 
valuable enough to the world and 
promising enough to you so that you 
can afford to put all there is of you 
into it. 

If you are a whole-time agent, you 
should do this all the time—or at least 
all the time except what you spend in 
recreation, or for the welfare of the 
eommunity in which you live. 

If you are a part-time agent, you 
should concentrate on the life insur- 
ance business whenever there is oppor- 
tunity, and for the time being, think of 
it and work at it as if it were the only 
interest you have in life. 

Be intense. 

The sun’s rays focused by a convex 
lens burn. That is intensity. 

Your mentality focused on the life 
ipsurance business will set something 
on fire. 

* * * 

The life insurance man 
dissatisfied with his lot 
might take a glance at 
the early careers of 
some men who carved 
their way to fame in America. The 
Eastern Underwriter quotes from Sys- 
tem: 

Philip D. Armour sold groceries on 
commission as a prelude to his activi- 
ties in the meat packing business. 

Millard Fillmore was apprenticed to 
a wool carder in his youth and sold his 
master’s products until he studied law. 

William Earl Dodge sold the products 
of his father’s cotton mill in Connec- 
ticut until he went into business for 
himself in New York and sold dry 
goods on a large scale. 


How 
Some Great 
Men Started 


Thomas A. Edison began his career 
as a newsboy on a train. Within a year 
he had acquired’ the monopoly of the 
news business on the Grand Trunk rail- 
way and had other boys working for 
him, 

Jay Gould, railroad magnate, at the 
age of fifteen began his business career 
as a clerk in a tin shop, and became 
a partner in the business the year fol- 
lowing. At twenty he was tanning and 
selling leather. 

Henry Clay sold and delivered corn 
and flour in his youth and thus earned 
the sobriquet “the mill-boy of ‘The 
Slashes,’” which was used in his politi- 
cal campaign. “The Slashes” was the 
name of his mother’s farm. 

Peter Cooper tried his hand at sell- 
ing hats, bricks, carriages and grocer- 


ies before he established his extensive 
glue factory. Later he essayed the iron 
business, from which he _ derived 
enough profit to enable him to render 


that service that has made his name 


famous as a publicist. 
7 ” * 


There are four things 

Can't that will make a man 
Beat This bigger than his debit, 
Quartette said E. B. Shellhouse, of 


Columbus, Ind., in a talk 
to industrial agents. Honesty, Cour- 
tesy, Sincerity and Punctuality, Hones- 
ty, because it wears; Courtesy, because 
it wins friendship; Sincerity, because 
it wins applications and saves lapses; 
Punctuality, because it maintains high 
collections and low arrears. These are 
absolute essentials and have never 
failed me in all of my experience. Mr. 
Shellhouse is with the Public Savings. 





An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 








Life Insurance and Texas 





States. 





Texas has more than four million people, made up of 
home grown population and the best selections from other 
i They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
State are uninsured, and several times that number inade- 
quately insured. We want ten or a dozen more good field 
men to tell them about the Southland Life. 


JAS. A. STEPHENSON, President 


Address— 


DALLAS, TEXAS 








1850 


. 277 Broadway. New York City. 


CLARENCE H. KELSEY, 
WILLIAM H. PORTER, Banker 


FINANCE 
COMMITTEE 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


Good men, whether experienced in life insurance or not, may make direct contracts with this 
Cc » for a limited territory if desired, and secure for themselves, in addition to first year's cow- 
a@ renewal interest insuring an income for the future. 


JOHN P. MUNN, M. D., President 
Pres. Title Guarantee and Trust Co 
EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 


1914 


Address the Company at its Home 





—, 





SOUTHWESTERN 


Extracts from Report of Examination of 


LIFE INSURANCE CoO. 
By the State of Texas, July 2, 1912 

“The affairs of the Company are most ably 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 


managed, and 


Evidences are not lacking 


il 








W. D. Wyman, President 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 


of Pittsfield, Mass. 
Inc. 1851 


New policies with modern provisions 


Attractive literature 
W. S. Weld, Supt. of Agencies 
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OPENS ORDINARY DEPARTMENT 





Western & Southern Life Issues New 
Policy Forms—G. W. Van Fleet 
General Manager 





A separate ordinary department 
which will be represented by independ- 
ent general agents has been established 
py the Western and Southern Life In- 
surance Company of Cincinnati. This 
Company has for many years been a 
yery successful contender for premi- 
ums in the industrial branch of life in- 
surance business, and through their 
agency plant in the industrial branch 
have written considerable ordinary 
business. 

The opening of a separate ordinary 
department and the establishing of 
agencies in the several States in which 
the Company operates other than those 
in the industrial department, should re- 
for the Company. 

Occupying the position of general 
manager of the ordinary department, G. 
W. Van Fleet, formerly president of 
Peoria Life, will supervise the building 
of an agency organization in this new 
department. 

Coincident with the above announce- 
ment, the Western & Southern Life 
presents some new policy forms, among 


which is to be found a monthly income 
policy. The premium rates on the old 
forms will show a material reduction. 


4 schedule of rates of the more import- 
ant forms follows: 


REDUCING POLICY LOANS 
Circular Letter of  panteaiile Life of 
Waco Goes Out to 
Policyholders 
Secretary A. R. Wilson, of the Ami- 
cable Life, has’written the following 


letter which goes to policyholders of 
that Company: 

Dear Sir:—The conditions existing 
during the past year have caused a fi- 


nancial stringency here in Texas which 
in all probability made it necessary for 
you to borrow money on your policy 
carried with this Company. 

You realize the aid which it gave you 
at a time when you could not borrow 
from your banker or anyone and it was 
possibly the cause of saving you from 
otherwise embarrassment and relieving 
a tense situation. This condition is 
passing, prospects are brighter in every 
line, money is more plentiful, and there 
is a general optimistic view in the 
minds of all. 

This being the case we are confident 
that it is your desire to place your 
policy in a position so that you could 
use the same again and thereby depend 
upon a security that is never failing. 
With the present indebtedness existing, 
the value of your policy as collateral 
security is limited; in case you could 
not meet a premium falling due exactly 
on time, the policy would lapse; there 
would be no extended insurance and 
you would be entirely without protec- 
tion. If this loan were not against the 
policy the failure to pay a premium 
would not destroy your protection for a 
long while as the extended insurance 
would continue the same for years. 


You received this loan in one sum, 





thereby giving you the greatest help; 
if you should pay this back in monthly 
installments, the amount thereof would 
be so smal] that you would not fee] it, 
and after a short while the indebted- 
ness would be repaid and your policy 
would again become the asset and se- 
curity which it fully represents and 
would again come to your aid in case 
the conditions of last year at some 
future date repeat themselves. 

We will accept monthly payments in 
repayment of this indebtedness and re- 
fund to you the unearned interest 
thereon which has been paid in ad- 
vance. Our policies are issued for pro- 
tection and we do not wish to see this 
encumbered by indebtedness against it 
and offer this manner of making the 
repayment simple and easy. 





PRUDENTIAL DAY 





Celebration at Panama-Pacific Exposi- 
tion on May 27—Company’s 
Big Exhibit 





Prudential Day will be celebrated at 
the Panama-Pacific Exposition in San 
Francisco on May 27 

The officials and more than 200 agents 
of the One Hundred Thousand Dollar 
League of the Company will attend the 
exposition. On New Jersey day the 
Company will give a dinner at the Hotel 
St. Francis, at which Governor Hiram 
Johnson of California, the United 
States Senators from that State, Gov- 
ernor Fielder of New Jersey and his 
staff, will be the honored guests. 

The big exhibit of the Company in 
the Social Economy Palace of the Mines 
of Metallurgy building is now open, 
covering a floor space of 4,500 feet. 
The fundamental principle is the rela- 
tion of life insurance to public welfare 
and the facts of insurance experience 
relating to social and economic prob- 
lems. While the exhibit is primarily 
scientific, the display was popularized 
as much as possible and includes 
models of the home office in Newark, 
a replica of the Rock of Gibraltar from 
stone from that fortress and a stained 
glass window of the rock. 

Subdivided into ten sections, the 
general exhibit is as comprehensive as 
any one which could be made. The 
first section consists of forty charts 
illustrating the business methods of the 
Company, such as organization, admin- 
istration, the evolution of the different 
kinds of policies, the distribution of in- 
dustrial claim payments in Newark, The 
Prudential plan of retirement and dis- 
ability allowance, and the essentials of 
The Prudential campaign for public 
health and personal hygene. 

Another section illustrates the work 
of life insurance companies throughout 
the world, representing the co-operation 
of practically all the leading companies. 





KNOLL BANQUET 

The Aetna Life Insurance agents of 
Western New York in the general agen- 
cy district of August H. Knoll, held a 
banquet last Tuesday night at the 
Lafayette Hotel in Buffalo. Earlier in 
the day there had been a _ business 
meeting, at which some of the biggest 
casualty insurance men in the country 
and department heads of the Aetna, 
spoke. 

Among those present were Vice-Pres- 
idents Faxon and Rowe, of the Aetna; 
William Mooney, agency supervisor, 
and D. G. Stone, a department super- 
intendent. 
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THE 


METROPOLITAN LIFE 














METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


Insurance Company 


(Incorporated by the State of New York 
The Company Bp he Pane 
For the People 


The Daily Average of the Company’s 
Business during 1914 was: 


626 per day in Number of Claims Paid. 


8,040 per day in Number of Policies 
Issued and Revived. 


$1,708,728 per day in New Insurance 
Issued, Increased and Revived. 

$305,754.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$161,826.87 per day 
Assets. 


in Increase of 


JOHN R. HEGEMAN, President 








Southern Life 


Liabiliti 
Capital oe Surplus. . 

Insurance in Force. . 

Payments to Policyholders si nee Organization.. 


Is Paying its Policyholders over ....... 
GOOD TERRITORY 


ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Insurance 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
CONDITION ON DECEMBER 31, 1914; 


Company 


$11, 138,824.5 
91410670.62 


5,428,983.48 
$1, aot 000.00 annually 


FOR LIVE AGENTS 








LIVE A 


WILLIAM N. COMPTON 


General Agent 
Metropolitan District 


St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 


DETERMINATION and ENERCY 


never before encountered such OPPORTUNITIES for 


as are offered by the Policy Contracts 


OF THE 






LiFe 


CENTS 







Sua 
INSURANCE COMPA’ 


OF BOSTON MASSACHUSETTS 











“At the Head of the Nation”’ 





ance Policies, 





and Ohio. 








and V. P. 
Secretary 
Actuary . 





Equitable Busing, 
Washington, D. 





‘Equitable Life Insurance Company 
of the District of Columbia 


MEN WHO KNOW HOW can secure service contracts 
that will enable them to sell the Best Standard Insur- 


tory—District of Columbia, Delaware, West Virginia, 


President... 
Vice-Pres.. 


cecccssecscocncons GILBERT A. CLARE 





both Ordinary and Industrial. Terri- 


ercecccccccsccccccess HENRY P. BLAIR 
ccccccccccccoccsocss JOSEPH SANDERS 
& Gen. Mgr. WM. A. BENNETT 
ecccccccccce sseeeeee-ALLEN C. CLARE 











Fs me pamen. 265 Central Park West, 


> Plainfield, N. 

Known bon holders mortgagees, and other 
security holders, holding I per cent. or more 
of total amount of bonds, mortgages, or other 
securities: 


NONE. 
WILLIAM L. HADLEY, Business Manager. 
Sworn to and subscribed before me this 7th 
day of April, 191s. 
WILLIAM L. CHAPMAN, 
Notary Public. 
My commission expires March 30, 1917. 


Senator Whitman introduced a bill 
last week in the Wisconsin Legislature, 
making the rate of income tax on in- 
come from life insurance the same as 
that imposed upon legacies and with 
the same exemptions. 





Oliver W. Day of Buffalo, has been 
appointed general agent of the South- 
western Surety for Western New York. 
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MULTIPLE FIELD COVERAGE 


It is a pretty general opinion among 
one 
the 


fire 


underwriters of prominence that 
of the next 


business will be 


developments in 


hie 
vis 


the writing of 


insurance by prominent casualty com- 


panies and the writing of casualty in 


surance by some of the fire companies. 


This cannot be done at the present 
time, except by separately organized 
companies, because the States will not 
permit it, but there are some indica- 
tions that the barriers against multiple 
field insurance will be broken down 

There are at least two States wh ch 
do not openly object to multiple field 
insurance and there are other State 
which ‘have taken a negative stand and 
do not seem to care one way or the 
other. As will be recalled, the Conti- 
nental and the Munich some time ago 


appeared before Superntendent Emmet 


and argued in favor of an amendment 
of the New York law, breaking down 
these barriers. The principal opposi- 
tion came from William H. Hotchkiss, 
speaking for the European Accident 
and some other interest It is now re- 
ported that friends of Mr. Hotchkiss 
are booming him for Insurance Super- 
intendent of New York State, and they 
do not think the fact that he has been 
one of the Progressive leaders will 
militate against his appointment if 
Governor Whitman is otherwise in- 
clined to look with favor upon his 
name. Of course, if Mr. Hotchkiss is 
made Superintendent the present bar- 
riers will probably stick When the 
new re-insurance companies in Hart- 
ford were organized their directors had 


in mind the developments 
be soon seen in new State regul 
of re-insurance. 
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THE ELECTION 


It is not reported that 


CHICAGO 
insur- 
over 
mayoralty The 
won by pluraliti¢és almost 
although 


Illinois 


ance wasting tears 
the Chicago 
Republicans 


unbelieveable, 


men are any 


election. 


has 
Fort Dearborn days 


Chicago 
almost from the 


been a Democratic city. The daily 
newspaper analysis of the election is 
that a handsome, charming clubman 
got most of ithe women’s votes, helped 
by an unfortunate raising of a religious 
issue, and a politically absurd attempt 
to line up the voters as if they were 
on opposite sides of a European trench. 
All of these factors counted. The per- 
sistent hammering of business interests 
by Mr. Potts and other members of 
the Democratic administration at 
Springfield does not to have in- 
spired many votes, however, we do not 
where Commissioner Potts heard 
but undoubtedly he left 
An uneducated lot these 
unappreciative. 


seem 


know 
the returns, 

the wire early. 
And 


voters! most 


CASUALTY CONVENTION 


Agents of Prudential Will Meet on 


April 8-9—Some of the 


Speakers 

The second annual convention of the 
\ssociated gents of the Prudential 
Casualty Company will be held in Indi- 
anapolis April 8-9. EF. Churchill Whit- 
temore will be presiding chairman. 
Elias J. Jacoby is president of the as- 
sociation. Among the speeches will be 
the following: “How | Established the 
Prudential Casualty Company in De- 
troit,” by H. C. Davis; “The Future of 
the Prudential and Its Agents,” Donald 
M. Wood; “New Impressions of the 
Business from An Agency Standpoint,” 


Bloomfield; “Massachusetts 
Geo. M. McCoy, Jr. 


rhomas 
Compensation Act,” 


ENTERS WISCONSIN AND ILLINOIS 

President W. E. Small, of the Geor- 
gia Casualty Company, Macon, Ga., an- 
nounces the entry of that Company 
into Wisconsin and Illinois for the 
transaction of business in all casualty 
lines. This is in keeping with the gen- 
eral plan of the Georgia Casualty in 


entering new territory. Operating on a 
i this Company is 
building for permanency in the casualty 


business. 


conservative bas 


PRAISE FROM PEREZ HUFF 
New York, April 5, 1915. 

Editor The Eastern Underwriter: Un- 
solicited testimonials are things worth 
while. Therefore, you might appre- 
ciate a voluntary statement from me 
regarding your insurance journal. 

[ read every insurance paper of any 
consequence, and I have received so 
much pleasure and enlightenment from 
The Eastern Underwriter, especially 


within the last three months, in its 
new dress ‘that I feel it my duty to 
congratulate you upon your advanced 
ideas, and if this letter will be the 
means of causing others to receive the 
benefits thereof, you are at liberty to 
use same in any manner you see fit. 


of success for 
salesmen such 
which surely 
their earnest 


You deserve all kinds 
giving the life insurance 
a liberal education, 
should benefit them in 
endeavors for business 


PEREZ HUFF, 
Union Central Life Insurance Co. 


AGENT'S OWN HOME BURNS 


Rossmana, 
miles from 


The dwelling of Edgar J. 
of Rossmann, N. Y., five 
Hudson, was destroyed by fire this 
week. Local papers say the loss was 
$10,000, partially covered by insurance. 
Mr. Rossmann is a well known fire in- 
surance agent. 


TREISS GOES WITH KENZEL 


The William H. Kenzel Company, of 
New York city, has secured the ser- 
vices of Herman G. Treiss as counter 
man and solicitor. Mr. Treiss has been 
connected with the Northern Assurance 
Company in similar capacity for some 
time past. 














The Human Side of Insurance 


a 








Colonel Frank M. Taylor, of the 
Hartford Fire Insurance Company, is 
being congrautlated by his many friends 
in the insurance business and 
out upon his appointment as 
a member of the New Jersey 
Court of Errors and Appeals 
to succeed John W. Bogart, of 
Hackensack. The Eastern Un- 
derwriter was the first insur- 
ance paper to make the an- 
nouncement. 


Colonel Taylor will continue 


to represent in the field the 
Hartford Fire Insurance Com- 
pany, of which he has been 
general agent in New Jersey. 
He is also a local agent in 
Hackensack, N. J. It is more 
than twenty years since he 


first represented the Hartford 
and has made himself one of 
the most valuable and highly 
regarded field men in the 
country. In a few years he 
will be eligible to retirement 
on the Hartford’s pension sys- 
tem, although he is still com- 
paratively a young man, 


One of the unique 

tive evidences of 
Taylor’s hospitality has been 
his entertainment of members 
of the New Jersey field force 
and company officials for years 
at his estate at Pompton, N. J. 
Last summer his principal guest was 
Governor Fielder, who has for a long 
time been a personal friend of Colonel 
Taylor’s, and who appointed the fire 
insurance man a member of his per- 
sonal official staff. Later, the Taylor 
summer home at Pompton was de- 
siroyed by a fire. 


distine- 
Colonel 


John S. Paterson, actuary of the New 
York Insurance Department, has spent 
forty-seven years in the Department. 
December 26, 1867, at the age of nine- 
teen, Mr. Paterson took up this work 
as clerk in the actuarial department, 
with all the youthful ambition and de- 
termination to “make good” that the 
young man carries with him to his first 
permanent position. Little did he 
think, as he toiled conscientiously 
through the routine of a clerk’s duties, 
that the reputation he was establish- 
ing for dependability and carefulness, 
would hold for him a place in the De- 
partment for nearly half a century, and 
finally win a position of trust and re- 
sponsibility for him as head of the de- 
partment he entered as clerk. 


The Insurance Department, now em- 
ploying 183 persons, who require eigh- 
teen large rooms in Albany and capa- 
cious offices in New York city, in which 


to handle the multitudinous and ever 
increasing details of the Department, 


was housed at the time of Mr. Pater- 
son’s appointment, eight years after its 
organization, in one room in the south- 
east corner of the basement of the 
old State House. The Superintendent, 
William Barnes, father of the Repub- 
lican leader, who was the first head of 
the Department, occupied one corner 
of the room, which was thinly parti- 
tioned from the rest, and from which 
he directed the entire force of eight 
clerks. There were no deputies or as- 
sistant superintendents, and the di- 
vision of the office into bureaus or the 
establishment of a New York office 
were yet undreamed of. In 1882 the 
expansion of the scope of work of the 
Department necessitated larger quar- 
ters, and early in that year the office 
was moved to the Capitol. 

Closely rivalling Mr. Paterson in 
length of service is James E. Cross, 
second assistant actuary, who, January 
13, 1873, began the work which was 
to occupy him for the next forty-two 
years, and probably more, for Mr. 


Cross, although seventy-five years old 





COLONEL FRANK M. 


The title “Colonel” will now be 
dropped, giving place to Judge. Some 
insurance men have the former title; 





TAYLOR 


and some the latter, but few have the 
distinction of prefixing both to their 
names. The position of lay judge is 
one of considerable power, and is 
unique to New Jersey, being one of the 
mportations from the old English laws 
brought over in the early days of the 
State. 


last week, confidently expects to reach 
the half-century mark before relinquish- 
ing the position he has filled so long 
and so well. 

7. . * 

Arthur Worley, joint foreign fire 
manager of the North British and Mer- 
cantile Insurance Company, is now at 
the Panama Pacific Exposition in San 
Francisco. 

* ” 7 

Frank A. Phillips, Wisconsin State 
agent for the Insurance Company of 
North America, died this week at the 
Mercy Hospital in Milwaukee. Mr. 
Phillips was a member of the Fire Un- 
derwriters’ Association of the North- 
west. 

” 7. 

Guy M. Wise was appointed special 
agent in Kansas, Missourj and Nebras- 
ka for the Providence & Washington, 
which has been readjusting its repre- 
sentation in the Western States. 

” * * 


Harvey Thomas, who is in charge of 


the publicity and advertising depart- 
ments of The Prudential Insurance 
Company of Newark, was for years 


legislative correspondent of the New- 
ark News, and has a wide acquaintance 


throughout the State. Before going 
with the News he was editor of the 
Atlantic City Review. 

s . - 


Ernest B. Boyd, underwriting man- 
ager in America for the Yorkshire, left 
this week for San Francisco. Mr. Boyd 
is one of the most popular managers 
in the United States and his visits to 
the field are always awaited with great 
interest. 





NEW YORK OFFICE WILL MOVE 

The New York office of the North 
American Accident Company will move 
to 62 William Street on April 24. 





William T. Varnarsdale died last 
month in Peoria, Ill. He was the gen- 
eral agent for the Mutual Benefit Life 
there. 
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VIEWPOINT OF THE 


Fire Insurance Department 








TREATY MANAGERS 


Fire Re-insurance Premiums Effected in all Licensed Companies Have 
Increased in Four Years From $76,634,202 to $133, 509, 538 
—Average Net Line of one Big Re-insurance 
Company is $1,256 


Since the beginning of the year re- 
insurance treaties and _ re-insurance 
operations of all kinds have been under 
the limelight as never before. An idea 
has been prevalent in some quarters 
that the re-insurance companies are 
making great profits; that they are 
carrying excessive liability in the con- 
gested districts of the large cities; that 
they are encouraging companies to 
write immense lines; and that they are 
imperiling the local agency system 
which has prevailed for many genera- 
tions in the United States. The pro- 
moters of the new re-insurance bureau 
have gathered a great many statistics 
on the subject, and believe that by 
ceding business among themselves— 
first cessions—they will add a great 
deal of profitable underwriting to their 
books. The treaty companies are be- 
ing attacked by the local agents’ asso- 
ciations, and there has grown up a feel- 
ing, particularly among agents in the 
smaller cities, that the tighter the rein 
drawn upon the treaty companies and 
the more restricted their operations the 
better it will be for the business of fire 
insurance. Some of the small com- 
panies also lay part of their troubles 
to the treaty companies, saying they are 
taking their business away from them. 
Figures Showing Re-insurance of All 

Companies 

So far the treaty managers have re- 
fused to reply publicly to criticisms that 
have been made of their operations and 
of their strength, believing that these 
operations speak for themselves. Feel- 
ing that there are two sides to every 
question—and generally, more than two 
sides—The Eastern Underwriter has 
seen a number of managers of treaty 
companies asking them for a reflection 
of their views. 

Every manager seen is convinced that 
the growth of the treaty business is 
an evoluton of the times; and that the 
treaty companies are not only not re- 
sponsible for the growing popularity of 
large lines, but they feel that these 
lines would continue to be large in size 
even if there were no treaty companies. 
In the old days companies exchanged 
excess among themselves and have al- 
ways done so. There are no figures 
available at present to point out ac- 
curately what this volume of exchange 
amounted to years ago, but here are 
a few figures dating from 1911 which 
are full of significance to every under- 
writer: 

Net Fire Re-insurance Premiums Effect- 
ed in Licensed Companies 
1911 
All Companies 
Treaty Companies 
1912 
All Companies 
Treaty companies 
1913 
All Companies 


$76,634,202 
26,548,285 


91,809,927 
34,397,056 


111,901,602 


Treaty Companies ........ 39,384,756 
1914 

Be COMMIS osc dick ce isves 133,509,538 
Treaty companies ........ 42,947,578 


Significance of Figures 

These figures represent only the re- 
insurances given by stock companies to 
other stock companies reported to the 
New York Insurance Department. Fig- 
ures of re-insurance given to companies 
not admitted to New York will increase 
the total considerably. These figures 
indicate a tremendous increase of ces- 
sions by all companies of from $76,- 
634,202 to $133,509,538 in four years, 
while the treaty increase has been only 
from $26,548,285 to $42,947,578 in the 
same period. They demonstrate that it 
is absolutely necessary for the fire 
companies to have a large number of 
re-insurance contracts, and that if it 





were not for the treaty companies the 
agency companies would not be able 
to accommodate the demands of their 
leading agents and brokers. 

The tremendous gross line has fol- 
lowed in the wake of the industrial de- 
velopment of America. This expansion, 
resulting in the formation of trusts and 
other concentration of capital and 
plants, caused a change in control of 
the local fire insurance business. The 
city in which the corporation had its 
headquarters became the place where 
insurance covering all of the plants-in 
the corporation was placed. The grow- 
ing importance of the large city agent 
and broker followed. He secured con- 
trol of the entire line of the corporation 
and the companies had to increase their 
carrying capacity in order to handle 
the business. The company which could 
not write a large line found its in- 
fluence waning and it was necessary if 
it were to keep up with the procession 
to find an outlet for its excess. The 
statistics quoted above show that this 
excess is largely handed out to other 
agency companies, and that the treaty 
companies were needed to enable the 
coverage to be complete. 

Writing Capacity of Treaty Companies 

A great deal of misinformation has 
been handed about as to the writing 
capacity of the treaty companies. Som> 
agents have been led to believe th t 
there is no limit to the amount which 
the treaty companies will carry, be- 
lieving that there are European ex- 
changes which enable a treaty company 
here to dump almost any amount of 
excess on the shoulders of a foreign 
outlet. As a matter of fact, the leading 
re-insurance companies are managed by 
unusually shrewd underwriters, who 
have as carefully scanned net lines 
as any other company and just as long 
a. prohibited list. All companies which 
have tried to unload packing houses, 
and similar risks on the reinsurance 
companies know this only too well. The 
average net line of one of the leading 
re-insurance companies is $1,256. The 
treaty companies, as a general proposi- 
tion, will not carry a larger net line 
than the company ceding the re-insur- 
ance. The lines taken are much more 
scattered than is the case with a direct 
writing company as the largest direct 
writing companies do not have much 
in excess of 10,000 agents, while the 
business of a re-insurance company may 
embrace the writings of 50,000 agents. 

The reinsurance companies have 
naturally taken a considerable interest 
in the investigations of Commissioner 
Hardison of Massachusetts regarding 
liability in the congested district of 
Boston. The liability of the average 
treaty company in a city such as Boston 
s much smaller than is supposed. In 
fact, the tendency of the re-insurance 
company, well managed, is to avoid as 
much congested district liability as 
possible, and to keep the lines down 
where there is liability. A treaty that 
carries a $10,000 limit would provide 
for only a line of $2,500 on a congested 
district. 

Conflagrations 

Some of the treaty companies refuse 
to write in Atlantic City, on the South- 
ern shore of Long Island, and in other 
places where a conflagration seems 
among the possibilities. As a matter of 
fact, sage underwriters are absolutely 
in the dark regarding conflagrations. 
Where they are expected to occur they 
do not occur. It is recalled that before 
the fire San Francisco was looked upon 
as a field where underwriting could be 
carried on with great profit, and the 
companies not only carried heavy lia- 
(Continued on page 16) 
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TRAVELERS’ FIRE PLANS 





For Present New Company is to Take 
Care of Requirements of 
Auto Business 





Considerable interest has been taken 
by underwriters in the two new com- 
panies organized by the Travelers. 

A representative of The Eastern 
Underwriter was told in Hartford this 
week that the new fire company of 
the Travelers is designed to take care 
of the fire end of automobile coverages. 
As to whether it is to write eventually 
a general fire business has not been 
decided. So far the Company has no 
underwriters in mind to manage a 
general fire insurance company, but, 
as one of the officials of the Travelers 
said this week: “There is no telling 
what will happen if our agents want 
to give the new company a general line 
of fire risks. The present officers of 
the Travelers have all they can do and 
whether we go into the field to select 
fire underwriters remains to be seen.” 

In relation to the new re-insurance 
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company, this is not strictly a Trav- 
elers’ propos:tion because the directors 
include some of the leading under- 
writers in Hartford. The Company was 
formed in the belief that there is a 
demand at the present time for addi- 


tional re-insurance coverage. 


CONTINENTAL REPORT 





Company’s Assets Increase a Million 
Over Figures Submitted to 
Department 
The New York Insurance Department 
has completed its report on the Conti- 
nental Insurance Company of New 
York. One of the interesting features 
of the report is the crediting of the 
Continental with assets of $1,000,000 
more than the Company’s own figures 
indicated. This was the difference be- 
tween the real and the assumed value 
of accounts. It is not only a com- 
mentary on the splendid investments 
of the Continental, but also indicates 
that the country is making rapid 

strides toward prosperity. 
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relative to “distilleries, distilled spirits, 
whisky, breweries and denatured alco- 
hol.” It quotes figures giving the enor- 
mous production of denatured alcohol, 
and the fire insurance loss ratio. The 
following quotations regarding losses 
are of interest to underwriters: 
Spirits Lost By Casualty 

There were 325,855 gallons of spirits 
of all kinds lost by casualty in distilling 
and general bonded warehouses, includ- 


ing fire, seizures, fraudulent removals, 
errors in gauge, etc., during the fiscal 
year ended June #0, 1914, as shown by 
the following table: 
Gallons. 
TEE Sands caiet aah we apee beeen 69,054 
Orne LO rer eee 29,995 
RE RPA Se Se eeen ree 708 
Neutral or cologne spirits...... 224,098 
NE io wlis aid edagemnnmaenne 323,855 
The following table will show the 
loss of spirits by fire during the fiscal 
year: 
Gallons. 
Eighth Illinois District......... 240,162 
Fifth Kentucky District........ 2,689 
en ORO CO ETE RC CTC 20,536 
DTI oi6'b. owas ccs nenvewosene 56,615 


320,002 


of spirits, 69,- 


Total spirits 


Of the above amount 


054 gallons were strictly whisky, the 
balance was alcohol, gin, and neutral 
or cologne spirits. 
The actual “whisky” loss by fire for 
the year is shown as follows: 
Gallons. 
Eighth Illinois District......... 6,213 
Fifth Kentucky District........ 2,689 
eee re ie 56,615 
a re er ry 3,537 
| RE rer ren ree 69,054 


If one knew the age and value of this 
whisky it would be very easy to deter- 
mine the loss in dollars and cents. 

If for arbitrary purposes the basis of 
50 cents per gallon is used, then the 
loss on whisky was $34,525. There is 
no way of ascertaining what the insur- 
ance loss was, but as the largest loss 
was in Maryland no doubt the under- 
writers have full knowledge. 

“Spirits” Lost by “Fire” in Distillery 
Warehouses in the United States 
for the Last Thirteen Years 
The following table shows the num- 
ber of gallons of spirits lost in distil- 
lery warehouses; also the stock of 
spirits in warehouses at the close of the 
fiscal year 1902 to 1914, both inclusive, 
therefore the percentage of loss on 
stock held may be readily ascertained: 

In Bond at Close 
of Fiscal Year Total Loss 


Year. Gallons Gallons 
2 re 167,116,392 28,319 
ene 186,901,713 2,661 
eee 193,227,422 1,582,824 
eer. 213,394,556 5,732 
eee 224,743,823 667,929 
eee 243,435,987 185,855 
| eee 232,985,618 136,754 
ae eee 226,718,235 3,493,504 
ee 231,222,994 26,485 
sb ere 247,012,000 788,377 
te 261,672,183 1,316,283 
eee 274,673,779 24,981 
Se cos wanna 282,036,460 320,002 

Totals ..».. 2,985,141,162 8,579,706 

“Spirits” lost by fire in distillery 


warehouses for the last 12 years in the 
States of Kentucky, Pennsylvania and 
Maryland: 

In the State of Kentucky 


Stock of Spirits Spirits 
Remaining Lost by 

in Bond Fire 
Year Gallons Gallons 
Eee 110,104,485 None 
eer 112,543,366 None 
_. ere 122,955,614 None 


Stock of Spirits Spirits 
Remaining Lost by 

in Bond Fire 
Year Gallons Gallons 
eae 23,338,676 None 
ree 35,467,849 19,488 
eee 37,348,089 None 
oo eee 38,158,497 664,509 
2 eae 39,634,636 None 
BOOe Si nswatess 38,923,685 None 
penal Pee 38,949,486 None 
BPOO  sisieeens 39,469,116 None 
ee 39,206,662 745,789 
TE Nekwas ns 39,605,684 923,128 
re 41,195,083 14,164 
BOE - gecrads 42,634,719 None 
Tots ..:. 463,932,182 2,367,078 

In the State of Maryland 

Stock of Spirits Spirits 
Remaining Lost by 

in Bond Fire 
Year Gallons Gallons 
eee 16,770,815 143 
eS 18,124,969 None 
ne 20,615,615 None 
ae eres ee 22,707,367 None 
IE ee 24,273,457 None 
re 22,465,070 None 
sn Ee 21,690,366 None 
2 nee 20,323,623 None 
| 19,829,859 None 
ee 20,152,723 None 
ee 21,173,717 None 
BOON av coven 21,173,717 56,615 
Totals 249,790, 1236 56,758 


Average Annual Loss by Fire in These 
Three States for the Last Twelve 


Years 
Total Loss Av. Annual 
Gallons Loss, Gal. 
Kentucky 4,038,460 336,538 
Pennsylvania. 2,367,078 197,256 
Maryland ...... 56,758 4,729 
6,462,296 538,523 


WILL HAVE IMPORTANT YEAR 


Fire Brokers’ Association of New York 
Increasing in Membership and 





Influence 
The Fire Brokers’ Association of 
New York expects this year to be a 


factor than ever in 
New York State underwriting circles. 
The present officers are: President, 
John A. Eckert; vice-president, F. S. 
Little; treasurer, F. N. Stillman; sec- 
retary, Warner J. Roberts, and assist- 
ant secretary, Harrison Law. All of 
these men have long been identified 
with the association and know just 
what to do in order to further advance 
tire interest of their fellow brokers. 

The new president, Mr. Eckert. has 
been one of the constructive builders 
of the association since its re-organiza- 
tion five years ago. Mr. Eckert entered 
the insurance business in 1884, going 
with T. B. Nutting, Jr., who was, at 
that time, a prominent broker. After 
five years, he engaged, in 1889, in busi- 
ness for himself. Since then he has 
built up a large business. 

Mr. Eckert has made good, not only 
through his industry and resourceful- 
ness, but he has always been known 
as “a square broker,” and, hence, his 
popularity on the street has been gen- 
eral. 

The Fire Brokers’ Association of New 
York is increasing in membership and 
influence. 


more important 





A list of automobiles, showing the 
model, type of body, and list price with 
horse power and collision insurance 
ratings, has just been published by The 
Commercial Union. The list is un- 


usually complete and furnishes a valu- 
able reference book. 


him. A cable received from Ambassador 
Gerard sent from Berlin this week said 
that no information about Mr. Hamilton 
had been received up to date. 

The last heard of him was that he 
was wounded in a bayonet charge, after 
which he was reported missing. Mr. 
Hamilton has four sons in the army. 
When in this country last year he 
visited a great many cities and made 
numerous friends wherever he went. 





The London Assurance Company has 
appointed the Riall-Jackson Company 
as their Baltimore fire agents. 





NEW YORK LAWS 
(Continued from page 1) 


Phoenix Securities Company 


As an indication of the manner in 
which a distinction is made between 
local and domestic companies the New 
York Insurance Department has had 
some correspondence with the Phoenix, 
of Hartford, regarding the carrying in- 
to the Phoenix Company’s statement 
of Connectcut fire insurance stock 
owned by the Phoenix Securities Com- 
pany. The question was decided by 
the following footnote made by the De- 
partment in the Phoenix’s statement: 

“NOTE BY DEPARTMENT: The 
Equitable Securities Company owns 
$581,925 market value of the Equitable 
Fire and Marine stock. The Phoenix 
Securities Company owns $3,338,650 
market value of the Connecticut Fire 
Insurance stock and $15,621 market 
value of the Phoenix Insurance Com- 
pany’s stock. Such holdings would not 
be legal for a domestic insurance com- 
pany under the New York Insurance 
Law.” 
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1853 Sixty-First Year 1914 


FARMERS’ 


Fire Insurance 
Company 


YORK, PENNSYLVANIA 


Assets (Dec. 31, 1913). . $1,152,425 
Net Surplus “ 542,514 





W. H. MILLER, President 
A. S. McCONKEY, Secretary and Treasurer 








THE YORKSHIRE 


FRANK & DuBOIS, U. 8. Managers 


PACIFIC COAST DEPARTMENT, Metiare Kelly, 
NORTH & SOUTH Cane Spas 
Si 


ERR DEPAR 
Louisiana & Mississippi Department, JAS. B. ROSS, Manager, New Orleans, La. 


Insurance Company, Ltd. 


OF YORK, ENGLAND 


n lished 1824 
The “YORKSHIRE” is the wane “ Se of the Ep lish Fire Companies not here- 
tofore represented in the Unite< g 


tates 


ERNEST B. BOYD, Underwriting Manager 


0. E. LANE, Assistant Manager, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. 


8S. Trustee, 52 Wall Street 


Manager, San Francisco, Cal. 


ry R. Bush, Manager, Greensboro, N. C. 
+ Dargan & Hopkins, Managers, Atlanim, Ga. 








Authorized Capital $500,000 


Brirnit National Hire 
Iusurauce Cn. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 











UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 


J. H. LENEHAN, United States Manager 
Agents Wanted in Principal Cities and Towns 


ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 


ESTABLISHED 1857 
STATEMENT JANUARY 1, 1914 


POM co cvecvcvecscvessccesiossevcces $1,439.399.53 
RSMIUEIED escccccccccctecesccccboccececes 579,631.12 
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BROKERS ACTIVITIES 








BROKERS FIGHT INTER- 
INSURANCE CONTRACTS 


IN PHILADELPHIA 





COMPETITION 





An Argument Against Indemnity Re- 
ciprocal Insurance—Doing Consid- 
erable Automobile Business 





Under Section 372 of the Pennsylva- 
nia Statutes of 1913, Indemnity Recip- 
rocal or Inter-Insurance contracts are 
nade legal in that State, and the oper- 
ations of these exchanges is of consid- 
erable interest. The exchanges are 
creating a lot of competition in Phila- 
delphia, particularly in reference to 
automobile insurance. ‘They are being 
hard fought by the brokers. 

The law provides that when an 
amount of insurance equal to $1,500,000 
has been subscribed, such companies 
may be authorized to transact Assess- 
ment Insurance. The act further pro- 
vides that the subscribers may appoint 
an attorney-in-fact who represents each 
individual subscriber as his attorney, 
with regard to all transactions with 
the Exchange. The attorney also acts 
as attorney for all the subscribers 
jointly and severally; in other words, 
the attorney-in-fact represents the as- 
sured as against the company, and the 
company as against the assured. This 
attorney may be a corporation and 
represent both sides of any case. Each 
subscriber is compelled to sign this 
agreement before he can become a sub- 
scriber. 

Can Keep Names Secret 

The act further provides that the 
attorney-in-fact does not have to di- 
vulge the names of the subscribers or 
the loss ratio experienced by the Ex- 
change, even to the insurance depart- 
ment. As a matter of fact the attorney- 
in-fact is authorized to take your 
money, and in the same agreement 
vhich you sign, is authorized to collect 
from you any fixed amount it deems 
advisable. It may or may not pay any 
of your losses and irrespective of 
whether it does or not, you are com- 
pelled to pay any amount it assesses 
you. If the attorney-in-fact collects, it 
acts for itself; if you make a claim, it 
acts for you; if the claim is rejected, it 
acts for itself; all claims must be made 
to and of the attorney-in-fact. 

If you sue the Exchange your at- 
turney represents the Exchange, and 
springs your contract where you agree 
not to sue the Exchange; if the Ex- 
change sues you, your attorney repre- 
sents the Exchange. If you sue, your 
attorney represents you and itself at 
the same time, and if your attorney 
sues you, it must act for you and itself 
at the same time. 

All the subscribers assign all their 
rights when they become subscribers 
and the only one who does not do so is 
the attorney-in-fact, and it is your at- 
torney. If you have a claim you must 
ste your attorney-in-fact, as you agree 
not to sue the Exchange, but must sue 
the attorney-in-fact. The attorney-in- 
fact is not responsible for losses as you 
are not insured with your attorney-in- 
fact. Hence you cannot enforce a 
claim against it. This is stated in 
your policy. 

The Trustees 

The trustees of the Exchange are 
appointed by the attorney-in-fact, and 
are probably stockholders in the cor- 
poration representing you as attorney- 
in-fact. You, as a subscriber, have no 
voice in the matter of appointing trus- 
tees, this is also stated in your policy, 
heither have you access to the books 
of the attorney-in-fact, other than to 
those entries pertaining to amounts 
charged against your account as a sub- 
scriber. 

Usual Custom is to Incorporate With 


The usual custom is to incorporate 


for $100,000 or more capital stock. The 
shares are issued to the promoters in 
consideration of the contract with the 
subscribers, the value of the contract 
being based on its wording, and the 
volume issued on this -value is ‘any 
amount the promoters consider the 
contract worth to them. 

The organizers are usually persons 
who know absolutely nothing about the 
business. However, they think it would 
be a nice thing to become owners of an 
insurance company, so they proceed to 
do so. They have no money, but that 
dces not bother them in the least, none 
is required. 

Get Well-Known Names, if Possible 

In order to get a start, however, it is 
necessary that persons whose names 
are well and favorably known in the 
community, be interested in the 
scheme. After considerable trouble 
they get to some man who is connected 
with a well-known business or enter- 
prise and explain to him that his name 
in connection with their proposition 
would be worth considerable and that 
they can well afford to pay him for 
its use and that the stock of the attor- 
ny-in-fact is bound to pay big divi- 
dends, as the contract which repre- 
sents the assets of the attorney-in-fact 
is valuable; that it provides that we 
can charge five times the amount 
charged by a stock company, and in 
addition, charge any amount we want 
to for insurance reserve, and under the 
law we can make every subscriber pay 
all our outstanding losses or indebted- 
ness if necessary. This proposition 
looks good to the man with the well- 
known name; and a deal is made 
wherein he becomes a stockholder in 
the Attorney-in-Fact, not of record of 
course, but he gets the stock in con- 
sideration of the use of his name in 
connection with the scheme just the 


same. After one Mr. Big Name is se- 
cured, it becomes easier to secure 
others. Anything Mr. First Big Named 


Man does to make money, is of course 
perfectly legitimate for the lesser big 
named men to do, so the scheme is 
launched. 


The agent who represents the Attor- - 


ney-in-Fact starts in by saying “Youare 
paying too much for your insurance, 
Our plan provides for a return of all 
your premiums other than that small 
portion paid out for losses and expen- 
ses. Our rates are the same as those 
charged by stock companies, but as 
you know, these stock companies are 
robbers; they charge too much, but we 
are going to return all your premium 
except what we spend. We expect 
this will at least be 40 per cent., per- 
haps more; you see we do not have to 
pay any dividends to stockholders and 
we do not write any business that we 
think is hazardous. We never write 
business for people unless they are 
rated, and rated people rarely have ac- 
cidents. We know this because we 
think this should be so, anyway, we 
tried to find out just what the loss 
ratio was with stock companies, but 
they would not tell us, or if they did 
we could not believe them because 
stock companies are liars anyway. 
They mix everything up so that you 
cannot tell anything about the business 
unless you learn it by working for 
them, and if we had to spend time to 
learn the business, why we would 
never have a company of our own, and 
knowing as we do that rated people 
cannot have very many accidents or 
they would not be rated, we are going 
to stick to rated people, because they 
are rated, and it is easier to get their 
money.” 
The Subscribers 

The truth of the matter is that Sec- 
tion 372 provides that all subscribers 
be rated and the reason for this pro- 
vision is that the law contemplates 
that assessments will have to be made 
in order to meet liability claims that 
will not or cannot be adjusted and paid 
when presented. There is no provision 
requiring this class of insurance com- 
pany to set aside a loss reserve as 
there is for a stock company. In this 


class of cOmpany losses are provided 


for by assessments made upon individ- 
ual subscribers, usually in proportion 
to premiums paid by each. However, 
any subscriber may be held for the en- 
tire indebtedness of the Exchange. 
Hence the rating provision, if adhered 
to will allow an assessment proportion- 
ately distributed being collected, and 
therefore the provision in the Act. It 
has been held by the courts that a 
partnership as entered into by the sub- 
scribers to this form of contract of in- 
surance cannot avoid liability as mem- 
bers of the partnership. For example, 
any subscriber to this exchange can 
be held individually for any indebted- 
ness incurred by the company. If judg- 
ments are obtained against such a con- 
cern amounting to a million dollars, 
these judgments can be collected from 
any subscriber if he is worth that 
amount, irrespective of what is written 
in the policy. 

The act allows a partnership to be 
created, irrespective of any policy 
worded to the contrary, and under the 
act only a partnership can be entered 
into. Each subscriber is a partner in 
the Exchange, and is individually re- 
sponsible for any indebtedness incur- 
red by the Exchange, but in order to 
make light of the liability to the sub- 
scriber, the policy provides that he is 
only liable for five times the stipulated 
premium in the policy, but by ambig- 
uous terms, not understood by sub- 
scribers, it provides that assessment 
may be made in addition to maintain 
an insurance reserve. This clause is in- 
serted to comply with the Act, the 
wording allowing of any interpretation. 
This could allow the agent to misrep- 
resent, as occasion requires; for in- 
stance, assuming that your premium 
amounted to $200 per year, the first 
year your liability would be $1,000, and 
in ten years $10,000, etc. That, of 
course, would be bad enough, but this 
provision will not stand in court, as the 
Act does not provide for a limit of lia- 
bility on the part of the subscriber and 
irrespective of the limit in the policy, 
each subscriber is liable for the whole 
indebtedness of the partnership 
Cancellation Does Not Avoid Liability 

To make a long story short, any sub- 
scriber to an Insurance Exchange is 
liable to be made a bankrupt. Nor will 
the cancelling of a policy avoid liability 
for indebtedness incurred while a mem- 
ber. If you subscribe to-day you are 
individually responsible for all indebt- 
edness incurred up to the time of can- 
cellation, and this money can be col- 
lected from you if you are worth it one 
or twenty years from now. 

Now as to the amount of return pre- 
mium you may expect at the end of the 
policy period. The amount you pay in 
advance is of course 100 per cent., and 
25 per cent. of this amount goes to the 
Attorney-in-Fact under the contract, 
leaving 75 per cent. Fifty per cent. of 
the 75 per cent. must be carried as an 
insurance reserve as stated in the Act, 
thus leaving 37% per cent., less taxes 
to the State on premiums 1% per cent., 
leaving 36 per cent. to pay all losses, 
legal and other expenses in connection 
with the business. Now there is no 
reason to believe that inexperienced 
men can handle claims any better or 
as well as those that have been trained 
in the business for years, and there is 
no company doing business to-day that 
has been able to keep its losses, legal 
and claim expenses down to any such 
figure, but assuming that it could be 
kept down to 36 per cent., what is to 
provide for the deferred liability 
claims? Stock companies must set 
aside $750 for each suit less than five 
years old and $1,000 for suits more 
than five years old. 

Summing Up 

Now how many stock companies are 
making any money from an underwrit- 
ing standpoint to-day? True, they pay 
dividends to stockholders, but these 
dividends are earned from the invest- 
ments of the assets and not from the 
underwriting. The exchange is not 
going to set aside a loss reserve, there- 
fore there will be no investment return 


from this source. There will be no re- 
turn from the investment of funds rep- 
resenting the capital stock, as there is 
no capital stock; there can be no inter- 
est return from that portion of the pre- 
mium which the subscriber is expected 
to have returned if it is returned. Your 
Attorney-in-Fact acknowledges that it 
knows nothing of loss ratios, and has 
had no insurance management experi- 
ence. Under the circumstances, one of 
the two things may occur. If you re- 
ceive back any part of your premium, 
the Exchange may have to assess you, 
making it necessary for you to stand 
your own losses and in the end be 
forced to pay the losses of other sub- 


scribers. If you do not receive back 
any portion of your premium, your 
Attorney-in-Fact may not be .able to 


write business sufficient to meet the in- 
creasing expense of the business, and 
you will have to pay them. Stock com- 
panies are writing business at the 
same rates charged by the exchanges. 
Why should insurers take chances 
where nothing can be gained and you 
may lose all you have? 
Not Mutual Insurance 

This is not a mutual insurance pro- 
position. It is mutual only with regard 
to the authority given the Attorney-in- 
Fact to assess and accumulate liabil- 
ity, which the assured must pay and 
against which he has no defense, hav- 
ing assigned all his rights to a corpo- 
ration who acts as his attorney in all 
matters pertaining to his insurance, If 
you have any claims you are placed in 
the ridiculous position of suing your 
attorney who is not responsible to you. 
Your attorney is not an insurance com- 
pany; it is merely your agent, and by 
its contract with you, all your rights 
are assigned to it. 


REPORT ON WATERTOWN 
Fire Loss for Five Years is $291,035— 
Little Modern Construction in 
Mercantile Section 
The National Board’s report on 
Watertown, N. Y., a city of 29,000 pop- 
ulation, says that the total fire loss for 
the past five years, as given in records 


of the fire department, amounted to 
$291,035, varying from $20,338 in 1911 
to $130,849 in 1913, of which $118,280 


was for two fires. The annual number 
of fires averaged 86, varying from 64 in 
1911 to 116 in 1913. The average loss 
per fire was $678, a high figure. The 
average yearly number of fires per 
1,000 population was 3.14, a low figure, 
and the average annual loss per capita 
was $2.13, a moderate figure. 


In the principal mercantile district 
there is very little modern construc- 
tion, most of the buildings being joist- 


eq. brick of light and weak construction 
with a large proportion of excessive 
areas, and little effort has been made 
to reduce the normally large fire haz- 
ard. Most of the blocks are of large 
or excessive area, though as yet only 
moderately congested; most of the 
streets are narrow or of only moderate 
width, and high winds are frequent. 
The water supply is sufficient, but only 
at pressures requiring the use of fire 
engines. The fire department is main- 
ly efficient, but somewhat underman- 
ned and deficient in pumping capacity 
and facilities for fighting serious fires. 
The fire alarm system is mainly ade- 
quate, but lacking in some features af- 
fecting reliability. There is little pri- 
vate fire protection. Fires involving 
considerable sections of the district are 
probable, but the fire break afforded 
by the Public Square and two wide 
streets should prevent the whole dis- 
trict from being involved. 
Manufacturing plants are mainly 
sprinklered and not subject to serious 
fires. The congested residential sec- 
tions have the usual severe hazard of 
frame dwellings with shingle roofs. 





Senator Putnam’s bill amending the 
laws relating to township mutual in- 
surance companies was passed last 
week by the Minnesota senate. 
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NEW JERSEY NOTES 








$16,200,000 POWDER LINE 


ONE PLANT OF 508 BUILDINGS 
Gilpin, Van Trump & Montgomery Now 
Having Plans Drawn for 
Atlee Brown 
Judging from the manner in which 
fire insurance companies are snapping 
up the powder and other ammunition 
lines in New Jersey they are not worry- 





ing very much about the mooted ques- 
tion of neutrality The Eastern Un- 
derwriter is informed that the pre- 


miums to date on the Du Pont powder 
plants equal $162,000; that the insur- 
ance is $16,200,009, of which $4,090,000 
is profit insurance. The line is placed 


by Gilpin, Van Trump & Montgomery 
of Wilmington, Del. It is reported that 
James Montgomery, of this firm, has 


invested in Du Pont stock, having quite 
a heavy holding. 

In New Jersey 
siderable discussion 
rating the plants, but delay 
necessary owing to the big 
seattered bu.lding rhe 


con- 
ay in 
been 
area, -and 
dynamite 


there has been 
regarding d 
has 





plant at Gibstown, N. J., opposite 
Ohester, Pa., contains 508 buildings. To 
rate such a risk individually would be 
a job taking some months. The agents 
are now having plans of all these build- 
ings drawn for the New Jersey Rating 
Expert, and when these plans are re- 
ceived the work of rating wll be easy. 
The three big Du Pont powder plants 
on which insurance was written sev- 
eral months ago are at Haskell, Passaic 


Middlesex 
Salem 


and 
County. Com- 


Parlin, 
Point, 


County, 
Carney’s 


County, 


panies have been writing at 1 per cent. 
The risk is regarded as geod, and some 
of the lines have been large. 

The imsurance on the Hercules 
Powder Co., Kenville, N. J., is $500,008. 
In regard to the big Du Pont powder 
profit insurance the contract calls for 
one dollar a pound and the profit is 
insured at seventy cents. 

Maas & Wallstein, Newark, who are 
carrying about $500,000 insurance on 
their gun cotton plant have an aver- 
age rate of 2.68, the.r hazardous build- 
ing being rated at 3.45 They will 
carry separate profit insurance 


A number of plants in the Siate are 
being turned into factories for the man- 
ufacture of ammunition. One of these 
is in Middlesex County, and one in 


Bergen County. 


HIGHEST RATED SANITARIUM 


Monmouth Park ‘Hotel 
at 


Building Burns 
Oceanport, N. J. 
Scheduled at 4.65 

seemed 


The New Jersey Rating office 


to know what it was dcing when it 
made a rate of 4.66 on the Oceanport 
Sanitarium formerly the Monmouth 
Park Hotel. The rate was 4.66. This 
caused considerable talk at the time, 
as a sanitarium or a hospital as a rule, 
is rated at less than $1, sometimes at 
fifty cents. A rate of. 4.66 was de- 


clared to ‘be unprecede nted. 
A few days ago the risk was burned. 





WHILDEN STILL PRESIDENT 
W. G. Whilden, 
signed managing 
New Jersey Fire Insurance Company, 
has not yet resigned as president of the 
Company. The report that the Company 
has appointed a new managing under- 
writer is premature, as the appointment 
has not been made yet. The New Jersey 

has more than 2, stockholders. 


re- 


the 


who last week 


as underwriter of 


O00 


N. R. MOREY VISITS NEWARK 

Norman R. Morey, vice-president and 
general manager of the Hartford Acci- 
was in Newark last 


dent & Indemnity, 
week. 


MISTAKEN IDENTITY 


Barrel of Gasolene Found After Fires 
Turns Out to be Barrel 


of Wine 
Two fires at one time in buildings 
owned by a man named Bergen at 
Paterson, N. J., caused some long 


stories to be written by Paterson news- 
papers this week. Bergen ran a Coal 
depot in a house, living on the second 
floor. In the rear was a brick stable. 
After the fires were extinguished some 
one found what he thought was a bar- 
rel of gasolene. This resulted in the 
publication of newspaper articles, say- 
ing that the fires were suspicious. 

On the following day it was shown 
that the barrel in reality contained 
wine which Bergen had used for Jew- 
ish holiday purposes. So on the fol- 
lowing day the Paterson papers made 
apology. 


NOT TO RETIRE 


Commissioner La Monte, of New Jer- 
sey Will Continue In Office Until 
Term Expires 





A rumor current in New Jersey this 
week is to the effect that Commission 
er of Insurance and Banking George M 


La Monte would retire because of ad 
ditional pressure of work resulting 
from h's connection with the Reserve 


Underwriter 

that this ru 
the Commis 
until the 


banks The 
authoritatively informed 
mor is not true; and that 
sioner will continue in office 
end of his term. 


GET NORWICH UNION 
Richards, Jr., special agent of 

Union, has transferred the 

Company, from 


Eastern 


H. A, 
Norwich 





i y of the 
& Stell 


Myers to O’Gorman & Yo 
the first agency of the Norwich Union 
remaining with Jos. M syrne & Co. 
The O’Gorman & Young agency is one 
of the most progressive in Newark. 
GET GLOBE & RUTGERS 
J. J. Berry & Brother of Newark 
have been appointed agents of the 
Globe & Rutgers in that city. William 
P. Berry is associated with J. J. Berry 
the agency. 
HOOSICK FALLS BIG FIRE 
A $200,000 fire in the bus‘ness s 
tion of Hoosick Falls, N. Y., added to 
the up-State fire loss this week 





NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 


INCORPORATED 1811 


Agents Desired at Unrepresented Points 











ADMITS PLACING KRESGE LINE 
Contrary to a report in the current 
issue of the “American Agency Bulle- 
tin,” R. A. Corroon, of the R. A. Cor- 
roon Co., New York brokers, says that 
his Company had always handled the 
insurance of the Kresge Stores, since 
he induced them to insure about six 
years ago, and that none of it had ever 
been placed in the Hartford Fire. 


“ The Leading Fire Insurance Company 
America” 


a = == Z. 


APPOINT WAKEFIELD AGENT 

















Peter F. Herrmann has secured the 
appointments as agent in Wakefield, 
N. Y., of the Insurance Company of 
the State of Pennsylvania, the Old CASH CAPITAL - $5,000,0F0.00 
Colony for automobile business and the ‘ ‘ 
Aetna Life and allied companies, in ae, ©, OR oe, See 
, $ ¢ ‘ Vice-Presiden 
cluding the Automobile Insurance Com- HENRY E. REES— A.N. WILLIAMS 
pany of Hartford. Secretary 
; E. J. SLOAN 
‘ a Assistant Sec retartes 
William L. Deming, who has been KE. S.:ALLEN, GUY E. BEARDSLEY 
appointed State agent for Ohio and _— B. _— 
West Virginia, with headquarters at W. F. WHITTELSEY, Marine Secretary 
Cleveland, Ohio, by the City of New 
York Insurance Company, is a field 
man of wide experience. He formerly 2 ° 
traveled for the City of New York In- John Paige Co. 
curance Company as New England spe- 
ciel agent and now, after about three INSURANCE 
years’ serv.ce as New York State agent 
for the Royal Exchange Assurance, i cw: ’ 
again affiliated with the former Com- 65 Kilby St. Boston, Mass. 
pany. 








HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa- 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW _ YORK STATE DEPARTMENT 


PERCY B. DUTTON, Manager, Rochester, N. Y. 






















F. H. 


LE ROY; OHIO. ». 


ORGANIZED 1848 


HAWLEY, Pres. W. E. HAINES, Secy. 


git Ohio’s Oldest and Strongest Company 


ail Net Surplus. Over $1,015,000.00 
AN AGENTS COMPANY 


E. K. SCHULTZ | LOGUE BROS. & CO. 


PHILADELPHIA PITTSBURGH 
General Agent General Agents 


Eastern Pennsylvania, New ™ 
Jersey and New York Western P ennsylvania 


ley: Pt ONE is 














ASSETS 
Real Estate (Equity) 
Mortgage Loans 
Bonds (Market Value) 
Cash in Banks and Office 
Agents’ Balances 
Interest and Rents Due and 
All other Assets 





Total 


New York City Agent, 


New York City. 





First National Fire Insurance Company 
of the United States 


ROBERT J. WYNNE, Pres. 


WM. SOHMER, 75 William St. 


WASHINGTON, D. C. 
STATEMENT OF CONDITION DECEMBER 3lst, 1914 
LIABILITIES 





sieahedeee $ 254,500.00 Outstanding Fire Losses ...................$ 39,278.41 
-eeeeese 235,600.00 Unearned Premium Reserve 244,603.01 
pet = Acert 18,646.29 
renee 972,966.29 Ai) other Liabilities |... DER 8,156.78 
aim ik th 38,387.53 Capital Stock Fully Paid.........$877,275.00 
OP ee ans 81,266.65 Capital Stock Partially Paid...... 22,260.70 
Pek We 27,215.02 Surplus 0k Sole Wa eleei seal necake on y's'> 5h) ea 
Seduce ae 4,692.31 Surplus to Policyholders ...................$1,3038,943.32 
eae ok $1,614,627.81 DOE. bdr tncesiceeestertievisedieeneee s eee 
JOHN E. SMITH, Managing Underwriter 
Brooklyn Agent, 


FRANK ECKEL BECKER, 155 Remsen St. 
Brooklyn, N. Y.. 
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KILL VALUED POLICY BILL 


HEARING WAS UNNECESSARY 
Massachusetts Fire Insurance Men See 
Successful End to Their 


Long Fight 


The valued policy bill in Massachn- 
setts has been killed. The arguments 
against it were so complete that it did 
not have a chance. The following sub- 
stitute has been introduced: 

On Tuesday the Massachusetts Senate 
eave a hearing on the substitute valued 
policy bill, No. 489, reading as follows: 


Section 1. Section sixty of chapter one 
ndred and eighteen of the Revised Laws 

hereby amended by adding after the words 

‘amount of loss,” in line forty-five, the fol 
wing:—If insured buildings are totally de 

stroyed, the sum insured shall be taken to 
e the ‘value of the insurea’s interest teereia, 
such interest is described in the policy, un- 


thereon frau dulently 


ss over insure ance was 

tained; if they are only partially destroyed 
the insured shall be entitled to his actual 
lamages, not exceeding the sum insured; also 





standard 
amount 
by 
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paragraph ten 
after the words “which 
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by striking 
standard form 
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loss under this policy 
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amount of such 
disinterested 
assurec eacn 
being named by the other, and 
rd being ted by the two 
ccept that in case insured buildings are 
de oyed, the sum insured shall be taken 
) he value of the insured’s interest there 
s such interest is described in tl 


he policy, 
less over insurance thereon was fraudulently 
ined, 





pe rsons, 
choosing 


sele so 

















which sum shall be paid without 

or award as hereinbefore provided; 

are only partially destroyed the in 

d ‘shall be entitled to his actual damages 

exceedit ig the sum insured; the award 

ing by a majority of the referees shall 

prima facie evidence between the parties 

» the amount of loss or damage, and such 

erence, unless waived by the “parties, shall 
1 condition precedent to any 
or equity to recover 
perso shall be cnose 

ee, against 'the objection of either party 

has ted in a like .apacity within four 


When is a Building a Building? 
So far as is known no court has ever 


decided when a building is a buildinz 
inder the valued policy law. The ordi- 
wary way of handling buildings in 


course of construction is to insure them 


in the name of the owner for a term 
of years, with a loss payable clause 
to the contractor as his interest may 


appear. Buildings are usually insured 
for their full value from the time con- 


struction is begun. In this matter the 
nterest of both contractor and owner 
s protected during the time interven- 


ing from the date of the commencement 
of erection until the time of completion 


of the building. Under Bill 489 (the 
ubstitute measure) it would seem im- 
possible for companies to accept the 


application of an owner for the full 
value of the building, but would appar- 
ently necessitate the replacing daily or 
weekly of the policy contract, accord- 
ing to the value of the building as 
t increases during the course of con- 
struction. 


Springfield Republican’s Editorial 
A number of papers in New England 
ave printed editorials against valued 
policy laws since the agitation started 
n Massachusetts. The Springfield R 
publican in its March 28 issue had this 
to say, under a head reading: “Not 
a Time For Encouraging Arson”: 
There is a growing disposition to 
effort to reduce the national scar 
fire losses. Governors, mayors and 
cial bodies are pre ne the need of fire 
evention. We maintain fire departments to 
suppress conflagrations phat they unhappily 
me. More and more attention is being paid 
building regulations which shall reduce the 
inces of fire. At the same time we all 
w that incendiarism quite exten 
sively indulged in by rascals who are after 
surance money, and those who practice arson 
pay small heed that human life may be im 
eriled by their criminality. 
[his is a queer time, therefore, for 
> in our Legislature of advocacy of the 
valued insurar policy The insur 
e committee has voted to report this meas 
which ought to be opposed by honest 
emium payers quite as much by the insur 
companies. The hill ordains that if a 
ilding becomes a total loss through fire “the 
mpany shall pay the full amount of the 
surance, without reference or award.” It 
might develop that property was over-insured, 
but its owner must have the face value of the 
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policy under such a law. Would there be 
any fairness in changing the present method 
by which the liability of the company is gov- 
erned by the actual value of the property ? 
In case of a difference of opinion between in 
surer and insured a settlement is now reached 
by a board of three arbitrators. The ir 
sured can name three referees, one of whom 
shall be chosen, the same provision applies 
to the company interested, and the two men 
so chosen select * third member of the 
board of reference. nder the legislation pro 
poses the face oh of the property would 
rave to be paid without any ifs or ands 
trouble with this proposition is 

it makes less agai: the urance com 
than it would in actual ‘operati on against hon 
folks who seek insur: In order 

tect themselves the companies might cut 
valuations 25 per cent. in 
clear margin of safety In 
place the burden on them of maki 
inspection of every building before 
the insurance. That would 
cost of insurance Wage e 
struggled to get 
out even under 
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work of this 
Governors of Six States Vetoed Valued 
Policy Laws 
The Governors of s‘x ates have 
vetoed valued pol'cy laws, and the fo’- 
lowing report of the North Carolina Fire 
Insurance Investigating Committee is 
of particular significance at this time 
The committee, after considering the 


St 


evidence before it upon the Valued 
Policy Law, and further investigating 
its effects, does not recommend its 
adoption in the State of North Caro- 
lina. The reasons moving the commit- 
tee may be briefly summarized as 
follows 

(1) It changes the nature of the 
contract as one of indemnity to an 
absolute promise to pay the amount 
fixed in the contract. 

(2) As by the statistics 90 per cent. 
of the losses are partial and only 10 
per cent. are total, the contract would 
remain, as now, practically one of in- 
demnity. 

(3) The tendency would be to in- 
crease the number of total losses and 
increase the fire waste. 

(4) It increases the cost of insur- 
ance, contrary to the general desire to 


reduce this cost. 


TWO CARBONDALE FIRES 

Defective wiring was the cause of a 
fire which completely destroyed the 
residence of W. J. McGranaghan, Park 
street, Carbondale, Pa., recently The 
insurance involved was as follows: On 
dwelling, Niagara Fire, $1,300; Svea, 
$1,000; New Hampshire, $1,000. On 
furniture, American Central, $409; 
Atlas, $1,000, making a total of $4,709. 
The building and contents were valued 
at $9,000. 

Another fire in Carbondals 
curred March 28, destroying the resi- 
dence and household furnture of Ed 
ward Sulduskey with a loss of $1,000, 


oOc- 


which 


insured in the Lebanon Mutual. Tix 
assured in each of these losses was 
represented by The P. J. McDonough 
Independent Adjusting and Inspecting 


Bureau. 


MINNESOTA HEARING 
Several representatives of labor or 


ganizations appeared before the joint 
legislative committee on employers’ 
Mability legislation to protest against 
the amendments to the State law em- 
braced in Senator J. W. Pauly’s bill 


now before the committee. A. E. Smith 
spoke for the machinists’ union against 
the section allowing employes to elect 
whether they will work under the pro- 
visions of the act. Nearly all railroad 
employes, he said, were opposed to that 
section of the bill, as they believed 
they would not be able to secure emp'oy- 
ment if the employers wished them to 
serve under that section, and that they 
should refuse to do so. Representative 
T. J. McGrath and other labor leaders, 
urged, that the section, allowing minors 
to accept settlement without the ap 
pointment of a guardian, be withdrawn. 


Plans of New York Association of Local 
Fire Insurance Agents 
Announced 


(By T 


Syracuse, N. Y., April 7.—The special ; Co 
committee of ‘the New York State As- Fire Insurance mpany 
sociation of Fire Insurance Agents an- HAS A 
‘ounces the week of May 10 as Cam- Cash Capital ws 7 $1,000,000.00 
paign Week for new members Cash Assets . ’ 4,743,233.00 

The Association has decided upon ——— ee 
June 10 and 11 as the dates for the next — % r - 1.761,306.08 
convention t is eve + os ene The real strength of an insurance company is in 

n ntion It is be lie ve d that there the conservatism of its management, and the man- 
will be a larger gathering of local agement of THE HANOVER is an absolute as- 
agents at the June convention than surance of the security of its policy 
there _was even last year, when the R. EMORY WARFIELD -_ President 
Association had one of the most inter- JOSEPH McCORD - Vice-Pres. & Sec'y 
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COLLECTING REWARDS 


Whenever 


the 
to be 
of No 


the city 


cept rewards for arresting violators; 
certainly officers of the Insurance De- FIRE INSURANCE COMPANY 
partment are not allowed to do so 
They are paid for their services NEW YORK 
whether the guilty persons are arrested 
or not, and they work on all cases, 
regardless of consequences. Sometimes ORGANIZED 1859 
rewards hamper the officers in their 
work; in many cases confusion results 
In case of suspicious fires, therefore Statement, January 1, 1915 
the best thing to do is to notify the : oe 
Insurance Department and havé a dep Cash Capital ...... $1,000,000.00 
uty placed on the work. Assets eco eseceeses 7,284,654.80 
Net Surplus ce eeeee 2,486,142.59 
ee Surplus for Policy 
The First National Fire Insurance PROMOS: bavcaees 3,486,142.59 
Company has been admitted to busi 
ess in the State of Washington 
HEAD OFFICE: 
rl heal on the short rate cancel ities 
tion bill in the Minnesota Senate was Cor. William and Cedar Streets 
stponed to Thursday afternoon 
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CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL 


Fire INSURANCE COMPANY 
CLEVELAND. OHIO 


HYMAN D. DAVIS, President 
0. T. BROWN, Secretary 


CARROLL L. DeWITT, 
Vice-Pres. & Man. Underwriter 


Agency System and upholds it 


APPLICATIONS FOR AGENCIES DESIRED 








G. H. TRYON, Secretary 
Assistant Secretaries : z 
F.D. LAYTON S. T. MAXWELL c. 8. LANGDON 


NATIONAL FIRE INSURANCE CO. 


STATEMENT, JANUARY Ist, 1914 


JAMES NICHOLS, President 

















OF HARTFORD, CONN, 


LEABCL SSIES 


ik dicnuscaveeveeness $2,000,000.00 
Reserve for Re-Insurance........ 8,140,336.00 
Reserve for Outstanding Losses 612,523.00 
Special Reserve for Contiagent Liabilities 300,000.00 
All Other Liabilities. caine ‘ 350,462.00 
Net Surplus. . 4,082,441.00 


Total Aaste.. $15,485.762.00 


H. A. SMITH, Vice-President 


SURPLUS TO POLICYHOLDERS $6,082,441.NO 
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HISTORY AND PHILOSOPHY OF RATING 


A Lecture Delivered to the Insurance Institute of America 





By Henry K. Shaw, Chairman of the Fire Insurance Educational 
Society, Philadelphia. 








(Continued from last week.) 
Height , 

Four stories are permitted without a 
charge. Then a charge is made for the 
fifth, a somewhat higher charge for the 
sixth, still higher for the seventh and 
the same charge for each story beyond 
that. The charges are cumulative. 
Thus, an eight-story building would 
have a charge for height of thirty-five 
cents. It is interesting to note that 
many underwriters hold the opinion 
that stocks above five stories high have 
never been profitable. In connection 
with the placing of insurance in a 
seven-story non-fireproof building, a 
tenant occupied the basement, first 
floor and seventh floor. The insurance 
desired was one hundred and twenty 
thousand dollars, of which all but 
twenty thousand dollars of the value 
was in the basement and first floor. 
The building was not sprinkled. So 
strong was the feeling against carrying 
insurance on the seventh flood that 
that amount of insurance could not be 
secured with the policies covering over 
al} floors. The problem was solved by 
dividing the insurance and having it 
placed so that the policies covered the 
basement and first floor specifically 
and then the seventh floor specifically. 
The smal] amount required on the sev- 
enth floor was obtained in very small 
policies. 

Floor Openings 

Floor openings include elevators, 
stairways, well holes, chutes, vent 
shafts and dumb-waiters. Fire travels 
upward; heat rises; it will only spread 
horizontally when it cannot spread ver- 
tivcally. Floor openings are the most 
active distributors of fire in a risk. If 
the floor openings in a building be so 
protected as to confine the fire on the 
floor until the fire department arrives, 
the loss will be immeasurably reduced. 
Tbe proper protection of floor openings 
would probably be the second most im- 
periant factor in reducing the loss of 
proverty by fire. 

Lighting 

In regard to electricity it is doubtful 
if the schedule were being constructed 
to-day whether any charge would be 
made. The hazard from electric light- 
ing and power is one of the best con- 
trolled that we have. It is due to the 
underwriters, that in the very begin- 
ning of this most useful invention, they 
recognized the danger and at once set 
about the establishment of- proper 
standards to safeguard its installation. 
Equal credit is due to those who were 
interested in its development. They 
have co-operated with the underwrit- 
ers and the rules of the national as- 
seciation represent the combined judg- 
ment of the producers and insurers. 
Kerosene always was dangerous and is 
to-day unless properly cared for. It is, 
of course, the most common light that 
we have, gas being limited to the larg- 
er centers where a plant can be sup- 


ported. ‘The electric light is traveling 
farther and eventually may come to 
supplant kerosene; but every kerosene 
lamp is a potential fire hazard, al- 
though the modern lamps are quite 
safe. 


Heating 
Fires do not start from buildings; if 
a fire starts the active agency of heat 
must be present in some form or must 
be generated. The most common form 


in which it is found is in connection 
with the heating apparatus, whether 
the heat be used for warming the 


building, furnishing power, or for cook- 
ing. Furnaces which supplant stoves 
are undoubtedly safer than the stove 
provided the proper chimney is in the 
building. When furnaces first com- 
menced to be used they were coupled 
up to the chimneys which had been de- 


signed for the ordinary coal stove with 
the result that the chimneys were over- 
loaded and many fires occurred. The 
idea is altogether too prominent to-day 
that a four-inch or one brick thick 
chimney is sufficient for the purpose. A 
chimney should not be less than eight 
inches thick. A four inch chimney, 
with an opportunity for gaps in the 
joints from which sparks may escape, 
with the readiness with which a single 
brick may be warmed through, furnish- 
es a constant danger spot which ex- 
tends from the lower to the upper floor 
of the building, not to mention the 
careless manner in which the beams 
may be placed against the chimney and 
in time be brought to the point of 
ignition. 
Tenants 

Charges are provided for the mercan- 
tile tenants, meaning in this sense of 
the word mercantile tenants who do 
not live on the premises, such as the 
superintendent of the building or the 
janitor, nor does it include office ten- 
ants. 
other tenant who has an insurable in- 
terest and which interest requires a 
specific rate and the naming of the in- 
dividual on the card. 

Additional charge is provided for the 
manufacturing tenants who affect the 
risk- more severely than a mercantile 
tenant does. Every additional tenant is 
a property means that a portion of the 
property is subject to that individual 
control, then as the number of tenants 
increases the property becomes more 
and more divided into different inde- 
pendent parts and from an insurance 
viewpoint less and less desirable. This 
is true of the mercantile tenants and 
increasingly true of the manufacturing 
tenants. 

Frame Rears or Extensions 

There will frequently be in connec- 
tion with buildings of ordinary con- 
struction a frame extension or even 
some other small portion which is 
frame. This is a weakness and is sub- 
ject to a severe charge. 


(To be continued) 





AUTOMOBILE THEFTS 





Jitney Service Has Added to Difficulties 
of Recovery—Steal $2,000,000 
a Year 





The stealing of automobiles is be- 
coming more and more prevalent, and 
while heretofore it has been possible 
to recover many of the stolen cars, now 
that so many of them are used in the 
jitney service it is impossible ‘to locate 
the ordinary car, once it disappears. 
Then, too, the thieves have come to 
exhibit great skill in effectually de- 
stroying the identity of a car and dis- 
posing of their plunder at some dis- 
tant point, so that the number of thefts 
increases and the recovery of stolen 
goods become fewer. In commenting 
upon this the Firemen’s Fund says: 

“Insurance underwriters’ estimate 
that the motor cars stolen in this coun- 
try last year were worth more than 
$2,000,000. A deputy police commis- 
sioner stated recently in the city of 
New York, 258 automobiles which were 
valued at more than $550,000 were 
stolen in the year 1913, and that seventy 
of the cars never were recovered. Ac- 
cording to a prominent automobile 
dealer, the theft of accessories in New 
York, caused losses of at least $1,000,- 
000 each year.” 

Charles A. Stewart, general manager 
of the Automobile Dealers Association, 
in an interview a short time ago, said: 

“When a thief takes extra tires, fine 
robes and lamps, it does not take long 
for the total to mount up. A thieving 
chauffeur can run his car close to the 
curb of another car and cut off a re- 


It is customary to include every - 


serve tire and make a get-away un- 
noticed. I have just heard of a case 
where a doctor lost two tires that way. 
Lately too some of the petty thieves 
have been specializing in spark plugs. 
They will walk boldly up to a machine 
in the busy districts, lift the hood as 
if they were working on the car and 
then steal the spark plug and walk 
away. : 

“Many junk dealers will buy auto- 
mobile lamps and fittings and ask no 
questions. Too often these have been 
stolen by boys. 
dollar they get makes them feel rich.” 





EFFICIENCY OF SPRINKLERS 





Thirty Per Cent. of Fires in Sprink- 
lered Risks Put Out by the 
Sprinkler 
A prominent fire-fighter is quoted as 
saying that sprinklers would not have 
put out the Asch building fire, in such 
a roomful of muslin laid out on tables. 
He was mistaken, says a writer in the 
Hartford Agent. They have extin- 
guished more difficult ones and are ex- 
pected to control any fires except those 
where the water supply is insufficient, 
hollow contents or bad construction of. 
fer shelter to fire, where conflagration 
exposes, or the burning material is not 
of a nature to be extinguished with 
water, such as oil, or some other abnor- 
mal condition exists. We cannot ex- 
pect thus to extinguish fires in a mass 
of empty barrels or furniture or in a 
tank of gasoline, and in the Salem con- 
flagration eleven sprinkled risks were 
burned because the exposure was too 
much for the water supply of the 
sprinklers, which was drawn down to a 
low pressure by the fire engines. We 
must expect this in any such confla- 


gration. 

The systematic records of the Na- 
tional Fire Protection Association 
prove conclusively the efficiency of 


sprinkler systems. Fourteen thousand 
three hundred and fifty-three fires in 
sprinkled risks have been reported 
since 1897. Of these 30 per cent. were 
put out by one sprinkler, 46.6 per cent. 
were put out by not more than two 
sprinklers, 73 per cent. were put out by 
not more than six sprinklers, 84.8 per 
cent. were put out by nat more than 
twelve sprinklers. 4.8 per cent., that is 
about one in every twenty, were not 
handled satisfactorily by sprinklers 
and the principal reasons were these: 
water shut off, obsolete or corroded 
sprinklers, parts cf the risk not equip- 
ped, poor water supply, conflagration 
exposure, obstruction to distribution of 
water, and poor or hollow construction. 
TREATY MANAGERS GIVE 

THEIR VIEWPOINT 

(Continued from page 11) 

bility in that city, but it was a favorite 
place with the old reciprocal com- 
panies, and the exchange of business 
there was tremendous. The great loss 
came as a shock, showing the uncer- 
tainty of underwriting and the difficulty 
there is in correctly reading underwrit- 
ing experience. 

And it is to San Francisco that the 
treaty companies point with greatest 
pride. They paid out more than $30,- 
000,000 in that city, and not a treaty 
company fell by the wayside. Two 
companies, which failed to meet obliga- 
tions in San Francisco, were re-insur- 
ance companies abroad, but transacted 
only a direct writing business in this 
country. 

Careful About Obligations 

The treaty companies have always 
met every obligation, and their dealings 
have been honorable and above board. 
They did splendid service in Baltimore, 
in Salem, in Chelsea and in other con- 
flagrations. One company paid out 
more than $2,000,000 in San Francisco. 
The manner in which the re-insurance 
companies have stood by their treaties 
in a crisis, whenever one arose, is 
partly responsible for their great 
growth. 

Another point made against the treaty 
companies, to which managers of those 
companies object because they say the 


The fifty cents or a. 


argument is fallacious, is the statement 
that they send millions to the other 
side, money that should go into the 
hands of the American companies. The 
treaty companies claim that they have 
paid into the United States depart- 
ments just as much as has gone abroad. 
For instance, in 1914 at least 60 per 
cent. of the premiums of re-insurance 
companies were paid back to companies 
for losses. The expenses averaged 
about 30 per cent., never lower than 
28 per cent., and sometimes as high 
as 32 per cent. Then, there is the re- 
serve to be considered, all of which 
should demonstrate that the re-insur. 
ance companies are not dumping as 
many millions abroad as the enemies 
of those companies say in their propa- 
ganda. 


The Agency System 


The reinsurance companies do not 
believe that the agency system of 
America is to be abolished unless the 
time should come when the business 
of fire insurance is operated by a hand- 
ful of companies as predicted by Henry 
Evans. Whether that time is coming 
they do not intend to predict. They 
do maintain, however, that they have 
been a valuable factor in enabling the 
owner of property of great value to find 
sufficient fire insurance coverage. With- 
out them they insist such coverage 
could not be obtained. They also be- 
lieve that they have been of material 
assistance to the small agent who 
wants to have covered under one policy 
a line of $5,000 or $10,000 on residence 
and small mercantile properties, par- 
ticularly if a company is carrying a line 
on adjoining property. In this way 
they have also helped small companies 
by enabling them to keep agents where 
supplies would be turned in if a com- 
pany tried to cut the $5,000 line down 
to $1,500 or the $10,000 line down to 
$2,500; and in numerous similar cases. 


Twenty-seven Treaty Companies 


There is no doubt that the number 
of reinsurance companies is growing 
in this country. Thirteen have entered 
the United States since 1910, and there 
are now twenty-seven operating here, 
while some more are in process of or- 
ganization. But the treaty men believe 
that there has been and is a legitimate 
field for these companies, and ‘that they 
fill a necessary void for the conduct of 
fire insurance under twentieth century 
conditions. 





ALLIANCE BROOKLYN AGENT 

Jackson & Potter, Inc., of New York 
city have been appointed Brooklyn 
agents of the Alliance of Pennsylvania 
for automobile fire lines. 
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ANNOUNCE THEIR NEW POSTS 


AM. APPOINTMENTS 





CAS. CO. OF 





Schnaring, E. L. Hearn’s Assistant; 
Wood, Industrial Mgr.; Leonard, 
Weekly Department; Prickitt, 
Wood’s Assistant 





In The Eastern Underwriter of last 
week announcement of the resignations 
from the General Accident Fire and 
Life Assurance Corp., Ltd., of Walter L. 
Schnaring, LeRoy Wood and Thomas 
W. Leonard was made, and that they 
had accepted positions with the Casu- 
alty Company of America. 

Mr. Schnaring has been appointed as- 
sistant to Edward L. Hearn, vice-presi- 
dent and general manager of the Casu- 
alty Company of America in the super- 
vision of agencies and general home 
office work. Mr. Wood has been ap- 
pointed manager of the Industrial De- 
partment, which position he occupied 
with. the General Accident. J. H. 
Prickitt, who also resigned from the 
General Accident, accompanies Mr. 
Vood as his assistant in the Industrial 
Department. Mr. Leonard has been ap- 
pointed manager for the entire coun- 
try for the Weekly Department and 
manager of the Metropolitan Industrial 
Department. 

These gentlemen have each had an 
extensive insurance experience in their 
respective lines and should be able to 
give a good account of themselves with 
the Casualty Company of America. A 
brief synopsis of their insurance activ- 
ities follows. 

Schnaring Started in Philadelphia 

Mr. Schnaring entered the offices of 
Haughton & Muir, insurance agents in 
Philadelphia, in 1898. ‘They were made 
United States managers of the General 
Accident in March, 1899, at which time 
Mr. Schnaring was appointed local 
counter man and manager of the Bur- 
giary Department. In 1906 he left the 
United States head office to associate 


himself with the Chicago general 
agents of the Corporation. In 1907 he 
returned to the head office at Philadel- 


phia to take up agency work and was 
appointed assistant manager of the 
Accident Department. In 1910 he re- 
signed his connection to become assist- 
ant to the late Louis S. Amonson, then 
president of the Peoples National Fire 
of Philadelphia. He returned to the 
services of the General Accident in 
June, 1913, as manager of the Accident 
Department, and later was placed in 
charge of the Burglary Department. In 
March, 1914, he was made assistant 
United States manager, with supervi- 
sion over the Commercial Accident De- 
partment, Burglary Department, Ac- 
counts Department and the Agency De- 
partment, resigning March 29, to be- 
come assistant to Vice-President and 
General Manager Edward L. Hearn. 
LeRoy Wood’s Career 

Mr. Wood, prior to entering the in- 
surance business in 1903, was for sev- 
eral years connected with the Agency 
Department of the J. B. Lippincott Pub- 
lishing Co. In accepting a _ position 
with the General Accident, he was as- 
signed to the duties of private secre- 


tary, manager of Report Department, 
Superintendent of the Agency Depart- 
ment and Department manager, cover- 
ing all divisions of the Industrial De 
partment. 

On December 31, 1913, he resigned 
his connection with the General Acci- 
dent, to enter the brokerage and realty 
business in Philadelphia, and on March 
15, 1914, at the earnest request of the 
United States managers of the General 
Accident, he was recalled, and placed 
in complete charge of the Industrial 
Department of the Company, which 
position he held until tendering his re 
signation on March 31 to accept the 
position of manager of the Industrial 
Department of the Casualty Company 
of America. 

T. W. Leonard Began With Prudential 

Mr. Leonard made his debut in the 
insurance business in 1895, when he en- 
tered the services of The Prudential 
Insurance Company as an agent, re- 
maining with that Company until 1902. 
During this time he occupied the posi- 
tion of assistant superintendent and 
then superintendent. He held the dis- 
tinction of leading the entire country 
in joint results in 1900. Leaving The 
Prudential Mr. Leonard was connected 
with the Equitable Life Assurance So- 
city for two years, one year in Pitts 
burgh and one year as general agent 
for the Society in Philadelphia. Being 
hungry to get back in the industrial 
branch of the business, Mr. Leonard 
was appointed superintendent for the 
Metropolitan Life for Brooklyn, New 
York, with whom he remained for three 
years. 

Believing there was a larger field in 
which to invest his talents, he resigned 
his connection with the Metropolitan 
Life, and went with the General Acci- 
dent, to open up and manage the Indus- 
trial Department business for that Cor- 
poration in Brooklyn, operating entirely 
on a commission basis. In 1911 he was 
appointed manager of the weekly de- 
partment of the General Accident, with 
headquarters in New York, and at the 
same time made manager of the month- 
ly department in Greater New York. In 
this position Mr. Leonard built up the 
second largest monthly agency had by 
the General Accident anywhere in this 
country. In advising The Eastern 
derwriter of his new connection, 
Leonard said: “I have made a big 
record for every company I have ever 
been connected with, and I am going to 
give the Casualty Company of America 
the best that is in me. With this Com- 
pany I expect to make the greatest 
record of my career.” 

J. H. Prickitt’s Experience 

Mr. Prickitt entered the business of 
insurance in 1906 as an accountant for 
the General Accident in Philadelphia. 
He also acted as assistant to the audit- 
or of the Industrial Department. In 
1911 he was appointed auditor of the 
Irdustrial] Department, which position 
he held until January, 1913, at which 
time he was made assistant treasurer 
paying much attention to industrial ac- 
counts. On March 15, 1914, at his own 
solicitation he was relieved of the 
duties of assistant treasurer and ap- 
pointed assistant manager of the Indus- 
trial Department. Mr. Prickitt’s experi- 
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ence during these years afforded him a 
knowledge of the industrial business, 
which has proven of great value since 
he has been actively engaged in the 
Underwriting Department. He wil 
be thoroughly at home in his new con- 
nection as assistant to Mr. Wood in 
the Industrial Department in the Casu 
alty Company of America. 





AVERAGE PREMIUMS 





Southwestern Surety Plate Glass Busi- 
ness Produced $8,000 on 400 
Policies 


¢ 


John Baptiste, resident secretary of 


the Southwestern Surety Company, in 
New York, said this week to The 
Eastern Underwriter: 

“Since January 1 of this year we 


have written $8,000 in plate glass pre- 
miums, involving the issue of over 400 
policies, which produces an average 
premium per policy of less than $20. 
“A reference to our binding the busi- 
ness of Abraham & Straus department 
store in Brooklyn is incorrect. We 
carried this some years ago, and while 
we would be most willing to issue our 
policy at the present time we fear that 
it is tightly held by some other com- 
pany.” 
ON A DAILY BASIS 
How the Wisconsin Employers Mutual 
Liability Company Determines 
Unearned Premiums 





The Employers Mutual Liability In- 
surance Company, of Wisconsin, has 
devised a system for determining the 
unearned premiums on a daily basis. 
Thus, the stipulated or advanced pre- 
miums covering a period of the year 
are earned at the rate of 1-365th per 
day. The unearned portion of any such 
premium is therefore readily computed 
as of any date by dividing the amouagt 
of the premiums in force by 365 and 
multiplying the quotient by the number 





of days of the year the premium still 
has to run, 

The unearned premium on each poli- 
cy ls Not computed separately. In order 
to arrive at the total amount of un- 
earned premiums, all the policies be- 
ginning on the same day are deter- 
mined and the unearned portion of the 
premiums are calculated on this amount. 
As the audit premiums are earned pre- 
miums when they are paid, the un- 
earned premium is computed upon the 
initial and the renewal premiums only. 
A comparison of the result of the 
method used by the company with one 
computed on the yearly basis showed 
that the daily computation of the re- 
serve on December 31, 1914, gives a 
less amount than that obtained on the 
yearly basis, owing to the fact that a 
large number of policies expired at the 
close of the year. Under the casualty 
insurance laws of the State, it is neces- 
sary to take as the unearned premium 
not less than 50 per cent. of the total 
stipulated premiums in force. This 
gave $101,415.31, while the unearned 
premiums on a daily basis amounted to 
$97,350.85. 


HAS NOTHING TO SAY 


Secretary of Postal Company Refuses 
to Make Statement—Stopping 

at Biltmore 

Louis Post Foster, secretary and 
prime mover in the organization of the 
Postal Casualty Company, of Philadel- 
phia was in New York this week stop- 
ping at the Hotel Biltmore. A repre- 
sentative of the Eastern Underwriter 
requested a statement from Mr. Foster 
regarding the proposed plan of opera- 
tion and organization of the Company, 
in reply to which he said that he had 
nothing to say. 

On making inquiry at the New 
Insurance Department, The WBastern 
Underwriter was advised that the 
Posta Casualty Company had not been 
licensed to’ sell stock in New York 
State. 
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FAMOUS UNDERWRITERS 
OF GREAT BRITIAN 


AMERICA 





WITH GENERAL IN 





Careers of H. E. Southam and Fred- 
erick Richardson—General's 
Vacancies Filled by 
Company 





Two of the most distinguished 
British underwriters are now with the 
General Accident in this country. They 
are H. E. Southam and “Frederick 


Richardson. 
Mr. Richardson’s Experience 
Mr. Richardson, who is acting as 
Comptroller pro tem, has been con- 


nected with the General since 1893, al- 
though for five years from 1899 he was 
away from them acting as accident 
manager of the Credit Guarantee Cor- 
poration in London; and, afterward, 
Accident Manager of the Colonial 
Mutual Fire and Accident Company in 
Melbourne, Australia. With the Gen- 
eral he has occupied the positions of 
Claims Manager, Manager of the Law 
Courts Branch; and Assistant General 
Manager. He has always shown a keen 
interest in the Insurance Institute of 
Great Britain, and is a member of the 
Council of the London Institute, as weil 
as president of the junior section of 
that institute. As the General tran- 
sacts business in all parts of the world 
and in all branches—casualty, fire and 
life—it will be seen that Mr. Richard- 
son is an all-around insurance man. 
Mr. Southam’s Career 

H. E. Southam, recently appointed 
Assistant Manager of ithe General, has 
already established a reputation as an 
underwriter among Americans, but 
they do not know so much about his 
record abroad. Mr. Southam was As- 
sistant Manager of the compensation 
department of the Ocean Accident and 
Guarantee Corporation, after having 
held the position of claim manager of 
that corporation. He was afterward 
manager of the liability and accident 
departmtnt of the National General. 
He is a fellow of the Chartered Insur- 
ance Institute, having been granted his 
fellowship for distinguished work as 
an examiner in connection with the 
Institute. He is a recognized authority 
on workmen’s compensation, and lia- 
bility insurance and upon the law re- 
lating to those departments. 

Appointments 

The General has filled recent vacan- 
cies in its American home office staff, 
by promoting from under. These ap- 
pointments follow: W. M. Pietz, chief 
of the commercial accident and health 
department; F. W. Ford, head of the 
industrial field force; Morris Green, in 
charge of the industrial department for 
the metropolitan district and the entire 
weekly payment plant. 

Mr. Pietz was formerly in charge of 
the accident and health department of 
John A. Kelly Co., New York; and be- 
fore that was in charge of the accident 
and health department of Sewall & 
Alden. Mr. Ford has been supervisin: 
the industrial agents in the field for 
the General. At one time he was witn 
the New England Casualty and later 
with the Massachusetts Bonding and 
Insurance Company. Mr. Green was 
formerly in charge of the Brooklyn 
weekly payment business, where he 
made a considerable success. 

The Company has appointed Roberts 
Bros., of Milwaukee, as General Agents 
for Wisconsin. O. J. Stephenson is no 
longer representing the Company in 
Winona, Minn., where it maintains a 
branch office. 

The General a $12,000,000 Company 

The General is one of the great com- 
panies of the world doing an interna- 
tional business. It now holds the 
seventh position among British insur- 
ance companies transacting general 
business as regards extent of operation 
and premium income and is the only 
company holding the royal warrant 
Its pres- 


from the King of England. 
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tige is a monument to the ability and 
energy of its General Manager F. Norie- 
Miller. It has grown with the remark- 
able development in casualty insurance 
during the past twenty-five years, dur- 
ing all of which time it has ‘been under 
his management. It now operates in 
every important center of the world 
and its general insurance business is 
of a highly satisfactory character. Its 
life department was only started nine 
years ago, but has already been put 
upon a sound basis, the business being 
of a carefully selected character, its 
mortality being considerably lower than 
the actuarial expectations. 

The Company has sent to America 
since January 1, 1915, $130,000. The 
latest reports from London are that the 
Company’s assets total the great sum 
of $12,000,000, making it one of the 
world’s strong companies. In fire in- 
surance its loss ratio last year was 45 
per cent. 





AIRCRAFT INSURANCE. 





General Accident is Latest Company to 
Write This Indemnity in Great 
Britain 





So long as the public manifest their 
preference in favor of insurance as 
compared with Government compensa- 
tion—and there are some obvious reas- 
ons why they should do so—it may be 
taken for granted that there will be no 
lack of companies willing to cover the 
risk of damage to property caused by 
bombs dropped from the enemy’s air- 
craft, says The Policyholder of Man- 
chester, England. The General Acci- 
dent Fire and Life Assurance Corpora- 
tion is the latest to enter the field with 
a prospectus for insurance of dwelling 
houses against bomb dropping or other 
aircraft risks. 

“There has been an enormous de- 
mand,” says the leaflet, “for aircraft 
insurance to cover properties in and 
around London and the adjoining Mari- 
time Counties, but there is now an in- 
creasing tendency to effect insurances 
on all inland properties, it being recog- 
nized that the danger exists, that at 
current rates the premium is reason- 
able and that the burden of liability 
can be transferred at trifling cost to an 
insurance company.” 

The General Accident grants policies 
of insurance at rates ranging from 2s. 
to 5s. per cent. according to locality 
to cover loss of and-or damage to prop- 


erty directly caused by aerial craft 
(hostile or otherwise) including bombs, 
shells, and-or ivissiles, dropped or 


thrown therefrom, or discharged there- 
at, and, and-or explosion directly caused 
thereby, whether originating on the 
premises insured or elsewhere. A map 
o? Great Britain is given, divided into 
districts marked in red ink lines, and 
the rates are as follows: London and 
District, 2s. 6d. to 5s. per cent.; Kent, 
Fissex, Suffolk, and Norfolk as shown, 
2s. 6d. to 5s. per cent.; South Coast as 
shown, 3s. to 5s. per cent.; North East 
Coast as shown, 2s. 6d. to 4s. per cent.; 
Midlands, 2s. 6d. per cent.; West 
Country, Wales, and Northern Coun- 
ties, 2s. per cent.; Scotland, 2s. 6d. per 
cent.; Ireland, 2s. per cent. 





Two bills introduced by Senator Mc- 
Grath of Minnesota were passed in the 
Legislature last week. One was to 
amend the law relating to the liability 
of employers to compensate employes 
for personal injury, and the other was 
to define the liability of employers to 
their employes for personal injury and 
death, 


DISCUSSES ACCIDENT DATA 


IS CLASSIFIED 





HOW EXPERIENCE 





A Talk By E. S. Fallow, of the Travel- 
ers—Card Systems Explained 


E. S. Fallow, of the accident actua- 
ria] department of the Travelers Insur- 
ance Company, addressed the Insurance 
Institute of Hartford last week on 
“Accident Statistics and Reserves.” 

It is the work of the statistical de- 
partment of an accident insurance com- 
pany to analyze carefully the compa- 
ny’s business. Of course the compa- 
ny’s accounting records will show in a 
general way whether money is being 
made or lost, but the statistical depart- 
ment must be able to point out clearly 
the causes of a good or bad showing 
Some of the information which should 
be disclosed is as follows: 

Classifying Profits 

Is the company making money on its 
business and what are the favorable 
lines of development? 

Which occupations show a profit and 
which show a loss? ° 

What does the experience show in 
regard to the various forms with their 
varying policy features? As new policy 
contracts are being continually put on 
the market, this record should be kept 
so as to show as soon as possible the 
results on the various form of con- 
tracts. 

What class of risks are profitable and 
in which is the loss ratio unfavorable? 

Do the men at the younger ages con- 
stitute the better class of risks or do 
the middle aged men show the better 
results? 

These are a few of the profitable 
lines of inquiry. There are many others 
such as experience by size of contract 
and by location of risk. Accuracy in 
the work of the statistical department 
is important as the results obtained de- 
termine to a large extent the flecisions 
of the underwriters. The latter must 
depend upon the accuracy of the fig- 
ures furnished and guide themselves 
accordingly in their decision. 


Systems of Keeping Experience 


There are two systems of keeping experience, 
one being the written card system and the 
othr the punched card system. Provided there 
is a sufficiently large number of cards to be 
handled there is no doubt but that the punched 
card system is much more advantageous than 
the written card system. Because of this fact 
the punched card system has been generally 
accepted as more satisfactory and this scheme 
of experience will be outlined here. 

he card used in operating this system may 
be explained as follows: ere are ten hori- 
zontal rows of numerals from o to 9, inclusive 
arranged in vertical lines which may be called 
“columns.”” These columns are grouped by 
solid vertical lines formed “fields.” These 
fields are of two classes, the topical field rec- 
ord consisting of registration data, while the 
adding field 1s for amounts which are later to 
be tabulated. The mechanical operation of the 
system consists in sorting and grouping the 
cards according to topical felds and then tabu- 
lating the amounts in the adding fields. For 
purposes of visual classification the use is 
made of various colored cards. 

The unit experience card, or “policy card,” 
can be prepared much more quickly on the 
unched card basis than on the written card 

asis. From 500 to 1,500 cards can be punched 
in one day, depending upon the amount of 
information to be pore Hy and the number of 
codes to be used. Further, the cards can be 
sorted at the rate of about 250 a minute and 
tabulated at the rate of approximately 150 a 


minute. All that is necessary after sorting the 
cards is to place them in the tabulatin 
machine and results can be quickly obtained, 


whereas written cards must be added on an 
adding machine with much more labor and ex- 
pense. When the cards are once prepared, 
they can be sorted and resorted and tabulated 
much more quickly than can cards on the 
written basis. The punched card system makes 
possible analysis of the business which were 
previously not to be thought of, first on ac- 
count of the expense involved and, second, be- 
cause of the fact that under no circumstances 


could the experience be completed in time to 
be of value. 

The handling of the applications and the 
punching of a unit experience card which we 
will call the “policy card,” is the first step 
in compiling experience. The punching of the 
claim cards is the second step in compiling 
accident experience. 

here are two reserves which an accident in- 
surance company must carry: First, the un- 
earned premium or “reinsurance reserve,” and, 
second, the reserve for outstanding claims. 

The unearned premium reserve consists of 
that part of the gross premiums in force, at 
the time of valuation, which are unearned. 
The method usually employed in calculating 
this item consists of taking 50 per cent. of 
the gross premiums of contracts which are to 
run over a period of twelve months or less. 
The second reserve of an accident insurance 
company is that for outstanding losses. 





AN UNUSUAL CASE 





Fidelity & Casualty Company Cites an 
interesting Episode Under Com- 
pensation Act 


A rather unusual case was reported 
to the Casualty & Fidelity recently 
under the New York Compensation Act. 

The injured woman, our assured’s 
bookkeeper and cashier, was attacked 
by a thief, whose object was robbery 
of the office of our assured, under cir- 
cumstances described as follows by a 
New York paper: 

“About 11:30 this afternoon a stran- 
ger entered the office of the J. L. Co., 
seized the bookkeeper, Miss J., choked 
her into insensibility, and left her in 
the basement of the building, probably 
for dead; then after rifling the office 
safe, made his escape. The first inti- 
mation that a crime had been commit- 
ted was at about 12:30, when Miss S., 
an employe of another concern occupy- 
ing the same building, heard screams 
as she came toward the front of the 
building from the rear, where she and 
several other employes had been eating 
their noonday lunch. She listened, and 
at first thought that the sounds came 
from the second story of the building, 
but, on stepping outside and looking in 
the front window of the office of J. L. 
Co., saw Miss J., who, ‘badly injured as 
she was, had, after regaining partial 
consciousness, managed to drag herself 
upstairs from the basement and call for 
assistance. Miss S. immediately en- 
tered the office, followed by a man who 
had been working across the street, he 
having also heard the screams, and 
others who soon gathered about the 
scene. 

“From Miss J.’s account, it seems the 
man came into the office about 11:30, 
and asked if the company was engag- 
ing any labor. She replied that she 
would find out, but the telephone line 
being busy at the time, she busied her- 
self by opening the safe and placing in 
it a bank book and also a voucher for 
the sum of $300. 

“Meantime, one of the company's 
drivers came into the office. After he 
had gone out and as Miss J. was pass- 
ing by the man on her way back to her 
desk she was suddenly seized about the 
throat, and thrust into the entry to the 
basement stairway, concealed from the 
view of the street by the stairway lead- 
ing to the second story of the building. 
Her screams were not heard, due to 
noise of machinery next door. At the 
foot of the stairs she lost conscious- 
ness. After she had regained her senses 
she finally made her way upstairs to the 
office, where her cries brought aid. 





R. H. Towner, manager of the Towner 
Rating Bureau, will be the guest of Cin- 
cinnati surety men at a dinner to be 
given in that city this week. 


George U. Pope, who has been in the 
home office of the Hartford Accident 
Indemnity, has been made manager of 
the surety department of Henry W. 
Brown & Co., who represent the com- 
pany in Philadelphia. 


F. W. Keogh, of New York, editor of 
“American Industries,” will give an illus- 
trated talk on fire prevention and will 
use a motion picture film that has been 
shown all over the country. 
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Special Talks With Local Agents _ | 











It is often remarked that 
Agents salesmen, writes Clar- 
Minus ence Stone in the Mary- 
and Plus land Casualty Budget, 
like statesmen and poets 
and artists, are born, not made, by 
which it is meant that to succeed not- 
ably as a solicitor or agent, a man 
must have, in addition to long special 
training, a natural knack of dealing 
confidentially and convincingly with 
other men. And it has also been 
rncticed that most of those who have 
this valuable faculty for getting busi- 
ness, are apt to be a bit careless and 
impatient when it comes to handling 
business. Nor is this difficult to un- 
derstand. The solicitor, in getting busi- 
ress has as his chief aim the creation 
apd development of a favorable im- 
pression in mind of each prospect, 
which means that his methods are 
never twice quite the same, for each 
prospect is a new problem, so the so- 
licitor must hold himself untiringly alert 
to meet and master new situations. 
The difference between getting busi- 
ness and handling business is so 
marked that it is early impressed upon 





every thoughtful agent, and once hav- 
ing realized the necessity for handling 
business properly after getting it, that 
1s, properly not only from his own 
viewpoint, but also from the view- 
points of the policyholder and the 
company, the wise agent begins to 
luok for an associate able to do this 
very thing, able to handle properly what 
he himself gets, able to back up his 
success in soliciting by an equal suc- 
cess in rendering service. 

An agent really needs a clear-headed 
energetic office associate, one who is 
determined to know the principles and 
practices of insurance from start to 
finish, a man as ambitious in his own 
line of work as the agent is in his, 
and with such substantial assistance as 
this to ease his mind and strengthen 
his arguments, the agent will surprise 
himself by the way in which he can 
make things go and grow. Having with 
him such a high grade office man, the 
agent is an agent plus. Lacking such 
an able assistant the agent is an agent 
minus, always harassed by distressing 
demands which divert him from his 
main business of getting business. 








HISTORY OF COMPENSATION 





Emperor William | Credited With 
Initial Idea by Commissioner 
Ekern, of Wisconsin 





Commissioner Ekern, of Wisconsin, 
has written a brief history of compen- 
sation. It was first introduced in 
Germany. It was brought about by the 
changes which took place in the indus- 
trial conditions of the country, espe- 
cially the growth of the factory sys- 
tem. Emperor William I in his famous 
message to the Reichstag, which was 
read on November 17, 1881, stated that 
the cure for the social ills of Germany 
was to be found in elevating the con- 
dition of the laboring man and alleviat- 
ing his sufferings from work accidents. 

The result of this was the passage 
of a sickness insurance bill June 15, 
183, which became effective December 
t, 1884, and a compulsory accident in- 
surance bill which was passed July 6, 
1884, and which became effective Oc- 
tober 1, 1884. In 1900 a general re- 
vision of the compulsory accident law 
was made and to-day it covers prac- 
tically every workman. Austria was 
the second country to adopt the work- 
men’s compensation and passed its first 
law December 28, 1887, which became 
effective November 1, 1889. Great 
Britain’s workmen’s compensation act 
was passed in 1897. This was amended 
in 1900, and another act was passed 
on December 21, 1906, which became 
effective July 1, 1907. France adopted 
the workmen’s compensation law in 
1898. This thas been amended since 
and now nearly all workmen come un- 
cer the operation of the law. Norway 
early adopted the principle of work- 
men’s compensation. The insurance is 
compulsory and is assumed by the Royal 
Insurance Institute. Italy, Hungary, 








HGB Alexander 


Holland, Russia, Spain, Belgium, Den- 
mark and Sweden have all adopted the 
principles of workmen’s compensation. 


The United States was the last coun- 
try to substitute the principles of work- 
men’s compensation for employers’ lia- 
bility. President Roosevelt aroused the 
attention of the country to the great 
importance of the subject by his speech 
at Jamestown, Virginia, a little prior 
to his special message to Congress, 
January 31, 1908. 


The State of Wisconsin was the first 
State to pass a workmen’s compensa- 
tion measure and put it into practical 
cperation. However, the State of New 
York passed the first workmen’s com: 
pensation law which became effective 
September 1, 1910, but it was declared 
unconstitutional by the court of appeals 
on March 24, 1911. On May 3, 1911, the 
Wisconsin workmen’s compensation law 
became effective and the industrial ac- 
cident board was organized May 10, 
1911. The constitutionality of the act 
was upheld by the supreme court of 
Wisconsin, November 1, 1911, in an 
opinion rendered by Chief Justice Wins- 
low. Since the enactment of the Wis- 
consin law, over half of the States have 
adopted the principles of workmen’s 
compensation and many of the laws are 
based more or less on the Wisconsin act. 





ONE ON COMMISSIONER YOUNG 


In his interesting news bulletin 
Commissioner Young, of North Carolina, 
in his capacity as editor slipped a 
typographical cog last week, by refer- 
ring to a distinguished confrere as 
“Commissioner Harvey of Massachi- 
setts.” 





INTERSTATE 
Life & Accident Company 


CHATTANOOGA, TENN. 








Georgia Casualty Company 
MACON, GEORGIA 
W. E. SMALL - - - President 


A Strong Casualty Company Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office. 








GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 
Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
C. NORIE-MILLER, United States Manager 


Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insuranee Co.) 
Home Office, 47 CEDAR STREET 


LIE. “t-cinewr POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
R. R. CORNELL, Vice-Pres. 8. WM. BURTON, Sec. ALON20 G. BROOKS, Ass’t Bee. 


Reliable and Energetic Agents Wanted 


ATE G 
A 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 





CHICAGO Resident Manager 
——— 55 JOHN STREET 
F. W. LAWSON New York 
General Manager ae 
“aeiee Elmer A. Lord & Co. 
Liability, Accident, 145 Milk St., Boston 
Burglary, Boiler and Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON. ENGLAND 











C. A. CRAIG, President W, R. WILLS, Vice-Pres. C. R. CLEMENTS, Sec, & Treas. 


The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 














Accident, Health, 
Plate Glass and 
Weekly 
Life Insurance in 


Tenn., Geo. 
and Ky. 











Most Loyal Agency Force on Earth 


AND THERE’S A REASON 


Ask H. D. HUFFAKER, President 











pg reSEBT ww PROGRESS, 


ORGANIZED 1886 


_ North AMERICAN Accipent INSURANCE © 


THE ROOKERY 


CHICAGO 


AGENCY OPENINGS [N 














THE EASTERN UNDERWRITER 





April 9, 1916. 














GOOD SERVICE 


is the foundation upon which to erect a successful business. 

Brief, liberal, clearly expressed policies, with guaranteed 
low cost, are serviceable alike to policy holders and agents. 
~ “Specimens of Life, Accident or Health policies cheer- 
fully furnished. 


For Agencies Address 


The Columbian National Life Insurance Company 


BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 











CALL ON COMPTON 





The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVBR—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 


E INSURANCE COM iy 
OF BOSTON MASSACHUSETTS 


220 BROADWAY 
IPHONE 6030-6031 CORTLAND 


CALL ON COMPTON 











CALL ON COMPTON 


NOLUWOD NO ‘TIVD 














“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, FRANCE 


ESTABLISHED 1819 


URBAINE FIRE INSURANCE COMPANY 


OF PARIS, FRANCE 


ESTABLISHED 1838 
Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


United States Managers 
No. 123 WILLIAM STREET 


FRED. S. JAMES 


NEW YORK CITY 


GEO. W. BLOSSOM 




































BUSINESS=BUILDERS 
DEVELOPING 
‘| Fidelity and Surety Bonds, Liability Workmen’s 
(= Compensation, Automobile, Accident, Health, 
> Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bondinga|nsurance Company 


BOSTON T. J. FALVEY, President 
Paid-In Capital $2,000,000 Write For Territory 

















WM. G.WHILDEN, President GEO. E, LYON, Secretary 


New Jersey Fire Ins. Co. 


NEWARK, N. J. 


Capital 
Net Surplus 


$1,000,000.00 
426,215.23 





Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 








WHAT YOU DESIRE IS COMING TO YOU 
No ‘‘ifs’’ ‘‘ands’’ or ‘‘buts’”’ the 


GRE AT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 
DESIRE AND WHAT YOU CAN SELL 

GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 























Pirudential Casualty Sa. 


INDIANAPOLIS 


LINES WRITTEN 


Commercial Accident and Health, Burglary and Plate Glass; Automobile 
—Liability—Property Damage—Collision; Employers’ Liability—Public 
—Teams—Elevator; Workmen's Compensation—General Liability 
—lIndustrial Accident and Health. 


Assets Over a Million 
Satisfactory Service to Policyholders and Agents 











Reduces Rates, Protects Property 
and Saves Life 


The ‘‘Relc’’ Stationary Chemical Engine connected to inte- 
rior standpipe and hose systems, employing small piping, 
with the customary number of outlets on each floor of a 
building furnishes an effective defense against fires that can- 
not be extinguished with portable apparatus. 


It has been used successfully to supply Automatic Sprinkler 
Systems in the more hazardous parts of buildings, where 
fires cannot ordinarily be controlled by water alone. 


The principle of the ““RELC” Chemical Engine has been en- 
dorsed by the Underwriters’ Laboratories, Inc., Chicago, 
Ill., and reductions have been made in fire insurance rates 
for this protection where application for credits have been 
made to the proper rating organization. Send for catalogue. 


Relc Extinguisher Corporation of America 
95 William St., NEW YORK Empire Building, ATLANTA, GA. 
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